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Prompt payment of 1922

dues is essential to Legion

progress. Big events are

ahead—will you be part

of them?

AMERICA'S VN KNOWN DEAD



BIG JOB NO. 1

Circulation is the life of advertising!

Without a volume of circulation we could

never hope to hold such accounts as

Hart Schaffner & Marx, Stetson, Kahn
Tailoring Co., Pepsodent, Holeproof and

the many other new ones you helped us

get in 1921.

As each item of circulation depends upon

our membership, the early remittance of

membership dues for 1922 is of paramount

importance.

Help us!

First—by sending in yours now

—

Next—by speaking to your Post comrades

about it

—

Then—by seeing that your Post Adjutant

or Finance Officer forwards them

—

And not least—get a new member or two

so we can fill up the gaps that are caused

by that delinquent one who just will drop

out here and there in spite of all that is

done to hold him

—

BIG JOB NO. 1—is for all of us to put

over

—

And all of us is YOU!

Keep the circulation of your Weekly at-

tractive to advertisers by sending in '1922

memberships, early in the day, early in the

month and early in the year.

SHOULDERS TO THE WHEEL!
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This Superb 110-piece Set. with initial

In 2 places in wreath with 6-color
decorations on every piece and gold
covered handles, consists of:
12 Dinner Plates, 9 inches
12 Breakfast Plates, 7 inches

12 Soap Plates, 7!t inches
12 Cups
12 Saucers
12 Cereal Dishes, 6 Inches
12 Fruit Dishes— inches

12 Individual Bread and
Butter Plates, 6M inches

1 Platter, 13J4 inches
1 Platter. 11% inches
1 Celery Dish, v% inches

1 Sauce Boat Tray, 1% inches
1 Butter Plate. 6 inches
1 Vegetable Dish. 10% inches

with lid (2 pieces)
1 Deep Bowl. %% inches

1 Oval Baker, 9 Inches
1 Small Deep Bowl, G Inches
1 Gravy Boat, 73i inches
1 Creamer
1 Sugar Bowl with cover (2 pieces)

368-Page Book

Free

Send only $1 and weship the full set—110 pieces in all. Use it 30
days. Then if you are not so delighted that you would not part with these superb,
gold decorated dishes, return them and we will refund your $1 and pay transporta-
tion charges both ways. If you keep them, take nearly a year to pay on easy terms

Your Initial in 2 Places on Every Piece—
5-Color Floral Decorations and Gold

Wonderful artistic effect is given not only by the new and attractive shape of
'

every dish, but by the wreath and the rich design surrounding the initial. Your initial with
these superb decorations of scrolls, leaves and roses in natural colors, put on by special fired

process, appears in 2 places on every piece. Ashandsome as enameling you see on fine jewelry.—
f—— — Mall Coupon Now—— —

Furniture &
Carpet Co.

Chicago, Illinois

Mi Handles Covered with Gold
Every handle is covered with polished gold. The ware

itself is beautiful, lustrous, snowy
white. No other pattern to equal
the famous "Martha Washington."
Elegant, refined, artistic, and yours
now at a bargain price. Shipped on
30 days' free trial direct from our
Chicago warehouse. Shipping weight
about 90 lbs. You must not miss this

opportunity. Mail the coupon today

Important!
Hartman guarantees thatevery
piece in this set is absolutely
first quality—no seconds. This
is a standard or "open "pattern.
Replacement pieces may be had
of us for 3 years. Each piece
wrapped in tissue paper. Ex-
cellent ^packing to prevent
breakage. Shipped at once.
No delay.

Order No. 324DMA13. Bargain price, $32.85. Pay $1 now. Balance $3 monthly.

Furniture &
Carpet Co.

Dept. 4122 b? &%£$VZ&*eo CHICAGO, ILLINOIS

Deptt 4122
RAM!AIN PATA I AC / I enclose $1.00. Send 110-piece Golden MarthaDHnUHin VHIHLUU / Washington Dinner Set No. 324DMA13. I am to

This great free 368-page . have 30 days' free trial. If not satisfied, will ship

catalog gives you the most / it back and you will refund my $1.00 and pay trans-

amazing bargains in furni- ' portation charges both ways. If I keep it I will pay
ture.rugB.linoleum. stoves. / $3.00 per month until full price. $32.85. is paid. Title

watches, silverware. / remains with you until final payment IB made.
diBheB.washingmachines,
•ewing machines, aluroi- / Mnum ware,phonographs, / INOme •

gas engines and cream .

separators, etc^-all on / street Address
our easy terms — 30 /
days' FREE trial on /everything, fott I R. F. D Box No
card or letter orinya
it Free. i

"Lei Hartman / Town state

Feather

Your Nest"

/State your
Occupation Color.

Give Initial Wanted (Any One Letter)

.
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FIGHT
CHEAP

SHY OF
CLOTHES

There is a danger line, in the lowering of

prices, below which no conscientious manu-
facturer will go; because, if he dtoes, he knows
that the public will not get its money's worth.

A cheap suit of clothes is an abomination
and utterly worthless. The money one puts

into it is lost.

One good, hand-tailored suit, made to fit

you, with an extra pair of trousers, will, in

a pinch, keep you well dressed for a year

—

even longer.

A cheap suit of clothes can not maintain
its deception for more than 'a month or so.

It soon loses its style. Its ironed-on shape
is gone in no time. The collar pulls away
from the neck; the coat sags; the trousers

flop around your legs. It is—just a cheap
suit, and the world knows it.

Good clothes have their goodness built

into them. Their shape is abiding. A year
from today they are still good clothes.

Whether you buy Kahn clothes or not, if

you really mean to practice economy—BUY
GOOD CLOTHES.

We are proud to say that, in the thirty-

six years of its history, the Kahn Tailoring

Company has never made a poor garment
of any kind. We never will. Our clothes

are, today, almost as low in price as they ever

were, at any time—$35 to $75 for a pure wool,
tailored-to-measure suit of the finest materials

throughout. And yet we have never crossed

that danger line to a false economy wherein
the public pays for a temporary saving in per-

manent loss.

After all, real quality, wherever you find

it, is usually internal and unseen. It comes
out and is apparent only under stress of service.

The old Kahn suits in use have made us our
reputation—not the new ones. All new suits

look pretty much alike. An old Kahn suit is a
thoroughbred to the end. It is shabby-proof.

It is a mechanical impossibility for it ever to

lose its character and gentility. Kahn clothes

give you the mileage.

And this idea of having your clothes made
just for you and for no one else is sound clear

to the core. No two men alive are exactly

the same size and shape. There is only one
kind of suit fit for you—and that's the one
'that fits. You can get that kind of a suit

from a good merchant tailor, who makes so

few suits that he has to get a whale of a price

for them to pay his overhead—or you can get

it from the Kahn Tailoring Company—the

biggest makers of fine, tailored-to-measure

clothes in the world. Your local merchant
tailor couldn't exist on our narrow margin of

profit—we couldn't either, if we didn't make
thousands of suits to his one.

All tape lines are alike, and the meas-
urement the Kahn dealer in your community
takes is just as accurate and careful as the

measurement of the most expensive tailor

on Fifth Avenue. You don't have to be ex-

travagant to be perfectly groomed—neither

do you have to buy a cheap, short-lived suit

to be economical. Somewhere between, you
will find the Kahn-tailored gentleman—the

good, sound-headed American who always
gets his money's worth.

yam

KAHN
TAl NO - eO.

VF INP1ANAPVLIS
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Private Feeser's $7,346

PRIVATE FEESER had been out
of the guard house six hours. He
was stretched upon his cot this

sunshiny afternoon, lying upon his back
and squinting through half-closed lids

at the hole in the top of the tent. A
blue-bottle fly buzzed and circled above
his face and caused him a mild feeling
of annoyance at its intermittent ob-
struction of the view.

"Private Feeser!" called a soldier,
entering the tent.

"Yeh—here," answered Feeser, shift-

ing his glance toward the intruder.
"Some more fatigue?"

"Private Feeser, a letter!" an-
nounced the soldier, in the tone used
by the hospital nurse informing daddy
of the arrival of a son and heir.

Feeser sat up with the alacrity of a
raft drifting upstream. He took the
envelope, held it out before him and
turned it over and over with a sus-
picious air. He made no comment.
The soldier who had brought it de-
parted.
Of course this was some joke. His

comrades were always attempting some
miserable jest. He examined the post-
mark. Hello—"Greenlee, Vermont"

—

why, that was where his grandfather
had lived years ago; possibly that was
where he still lived. But since when
had the old boy taken to writing?
He felt sure there was something

queer about the affair but, since there
were no witnesses about, he opened the
missive and read:

Dear Mr. Feeser:

After a search of some months we have
just discovered your whereabouts.
We regret to announce that your grand-

father, Henry Gruber, of Greenlee, Ver-
mont, departed this life on
the 14th of January, this year.

His will, which appointed us

his executors, bequeaths you
his entire fortune amounting
to $7,346 in cash and some
minor articles of small in-

trinsic value. The interest on
the sum will, of course, bring

the amount to a somewhat
higher figure.

Can you communicate with

us at once so that we may
finally dispose of the matter?

Respectfully,

Hankel & Hankel,
Attorneys and Counselors.

He read it through again
and again, and when full

comprehension dawned he
felt as though his temples
would burst. For nearly

Dutiful grandchild that

By Preston Kayser

he was, he then tried to feel sorry for
old man Gruber. Failing in this, he
attempted to feel pity for himself for
having lost a grandfather. That, too,

missed fire. Next he tried to work him-
self into a passion of sorrow for the
other surviving relatives, but he felt,

somehow, that there were none. He
knew that he would never have been
left $7,346 if old Gruber had had any-
one else in the world to leave it to.

He searched his memory for any past
evidences of the old fellow's wealth,
but in vain. He had never heard him
referred to by anyone as a moneyed
man. But then he had been a mere
child the last time he had seen his

grandfather—and it was so long ago.
Anyhow, here was wealth, pleasure,

triumph! At last, at last!

Two tentmates shuffled into the tent
and he hastily tucked the letter into his

pocket.
"Hi, Feeser," shouted one of them,

"how long you out for, this time? And
why the devil don't you knock that blue-
bottle fly off your nose?"

Feeser was always taciturn when
he had something up his sleeve, or in

his pocket, and disdained reply. He
set about the business of tidying his

clothes, washing his hands and brush-
ing his hair, while his audience of two
affected wonderment and delight at the
proceedings. His toilet completed, he
sauntered out and up to the first ser-

geant's tent. He knocked and was bid-

den to enter.
"Sergeant, I'd like to ask your ad-

vice—

"

"Now, me boy," answered the bulky
man who was seated upon his bunk en-
gaged in fastening his leggins, "if ye
think ye can get fresh every time we

two hours the lucky fellow was swamped with lather or

buried beneath steaming towels

let ye out for a breath of air
—

"

"No, sergeant, I'm not trying to get
fresh. Honest, I want to ask your ad-
vice. Could you tell me where I ought
to put $7,346; in the bank, do you think,
or would Liberty Bonds or oil com-
panies be better?"
The first sergeant did not throw a

shoe, nor a fit. He was a very patient
man. He buckled the last buckle on
the last leggin, then lifted his shaggy
head until his eyes played full and di-

rect into Feeser's. An impression came
to Feeser that his case needed bolster-
ing so he reached into his pocket, fished

out the precious document and handed
'

it over with the gesture of a tramp
showing a policeman a fifty-dollar bill.

Donovan read it carefully, slowly,
skipping such words as "executors" and
"intrinsic" but getting the general im-
pression nevertheless. So Feeser was
rich! Well, for the love of Mary and
Myrtle and Mike!

"Feeser, me boy, ye are to be con-
gratulated. Ye ask how should ye in-

vest the amount. Having no experience
with such figures I'd suggest ye keep
it in your shoe, which is about the right
size for a cargo like that."

Feeser experienced for a moment the
sensations of a German mark.

"Sergeant," he said finally, with quiet
dignity, "I think I'll buy out—buy my
discharge. What will it cost?"

" 'Tis like ye, bothering me with
paper-work when the clerk is on fur-
lough. Can ye not wait? He will be
here of a Tuesday week."

No, he could not wait. He was
master now.

" 'Twill cost—let's see—" Donovan
pawed through the general orders,
"—fifty dollars, me boy, cash or certi-

fied check, forwarded with
application. So."
"Won't this letter—?"
"Cash or certified check.

Is the letter a certified
check? No, then?"

Feeser returned to his
tent in order to formulate
a plan of procedure. He
sat

_
silently upon his cot,

feeling his superiority over
the two paupers sitting
over on theirs and remov-
ing mud from beneath their
fingernails by means of
formidable pen-knives. He
could afford a manicure.
He resolved to say noth-

ing to anyone. He might
throw out a few veiled hints
and when the ridicule and
the insults had been
launched in his direction he
would suddenly thrust the
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letter in their faces end then—but
never mind, now. He would take the
wind out of their sails, you bet. It

would compensate a person for being
out of the guard house.

\es, he was going to keep it quiet

—

but he had already told the first ser-

geant. First sergeants are soldiers of
a very superior type—we all realize

that. Possibly they realize it them-
selves. But they are soldiers, and
when you whisper a piece of news into

the ear of a soldier you may as well
have stuffed it into Gabriel's trumpet
in the midst of a blow. Professors
may say that soldiers are uneducated,
but a regiment of 700 men has 700
private footers.

Thus it came about that at the
evening meal the buzz and hum of mess
hall conversation was all on the sub-
ject of Feeser and his new-found wealth.
In the general excitement Corporal
Green forgot to demand more respect
for the butter because of its age, and
when the steak went around, Artificer

Hicks neglected to make his pretense
of going back to the tent for his saw.
Out in the kitchen Cook Schneider was
so absorbed that at least once he poured
coffee into a receptacle already dedi-

cated to gravy, but neither the kitchen
police who held the dish, nor the sol-

diers who consumed the ensuing mix-
ture with their potatoes, noticed the
error. It was a memorable meal.
After chow the company barber

inveigled Feeser into his shop and ex-

ercised tonsorial arts upon a head, neck
and face that had long been strangers
to such embellishments. For nearly
two hours the lucky fellow was
swamped with lather or buried beneath
steaming towels, and when he finally

emerged, sprayed from head to foot

with lilac, bay rum and witch-hazel, he
felt as peaceful and pungent as a young
lady's shirt-waist on the eve of a dance.

And he could pay when he liked—yes,

indeed.
Stepping outside he was met by the

twenty-percent man, the frog-bellied

genius who kept out of the guard house
because all the officers owed him money.
Would Feeser care to borrow funds so

as to negotiate the trip to Vermont?
By George! There was a suggestion

for you. The problem was solved.

That's exactly what he would do. Yes,
he could use fifty dollars.

The twenty-percent man
pressed a hundred on him
and took his note and
thanked him profusely.
When that transaction

was completed the clothing
salesman from
The Hub miracu-
lously arrived
from town and
besought the rich

man to visit the
shop that very
evening. It was
closed for the
night, but he vm
would open it es- C**t

pecially for him.
Surely, he would
need an outfit of civvies

for the trip home. So
in a few minutes,
Feeser was down in the shop.

He could pay when he liked,

certainly.
After an hour there he

sallied forth, rigged in civilian

habiliments. To the ordinary observer
he was faultlessly attired. To Sam
Browser, jewelry salesman, who was
standing, providentially, just outside,
he was nearly naked. He hadn't a
diamond ring! What kind of recep-
tion would he expect in Greenlee, Ver-
mont's, society circles? It was noth-
ing to Browser, of course, but if Feeser
desired a good ring, here was a three
hundred dollar
one that he would
let go for fifteen.

Pay for it now? "And he opens the
No, indeed. There package and I see

was plenty of my legacy"
time, plenty of
time.

Next thing on
the program was
to call regimental
headquarters o n
the telephone and
request a ten-day
pass effective on
the morrow. He
was assured that
it would be
granted. Then
h e climbed into

a taxi and was
whisked to the
depot, four blocks
distant, and completed the eventful
evening's activities by purchasing a
round trip ticket to Greenlee.
The clock in the station tower boomed

eleven.
At four o'clock this very day he had

been a lazy, hopeless hulk of pauper
flesh, lying supine upon an army cot,

listening to the song of a blue-bottle

fly and looking through half-closed lids

at a hole in the top of a tent.

Now it was eleven. And here stood
a clean-shaven, immaculately groomed,
radiant-eyed citizen of the republic,

arching a resplendent chest, drinking
deep of the sharp night air and looking
with keen, steady vision into the home
of the stars. No blue-bottle fly in

Christendom dared alight on him now.
An hour later he sank smiling into

slumber. Sleeping on that old cot for
the last time—thank Heaven—for the
last time. His last waking thought
was one of kindliness toward his fel-

lows—they were pretty good scouts,

after all.

Hatless, minus his satchel and running at full

speed, there he went!

At the depot next morning there was
a committee of one to bid him godspeed
—the twenty-percent man, who always
missed drill, somehow or other. He
patted Feeser upon the back and shook
his hand and, when the time came,
helped lift the satchel into the Pullman.
When the train pulled away he gazed
after it, marvelling at the mysterious
ways of Providence, for he had never

anticipated the
day when he
should see a train
pull out with
Feeser inside
and not hope that
it would fall

through a bridge.
During the en-

suing two eve-
n i n g s Company
A's barber shop
became a scene of
much wrangling
and squabbling
over the ques-
tion of who had
first discovered
F e e s e r ' s good
points. Even lit-

tle Ike Branstein,
the bugler, told
how he had once

intervened with the Colonel on Feeser's
behalf. But nobody believed Branstein
(he weighed less than a hundred and
twenty pounds), and they chased him
out of the shop. By the third evening
the debates had died down. The three
bay rum bottles were empty.
Now, just before noon of the fifth

day, a trifling conversation occurred
in front of regimental headquarters.
The first sergeants had gathered about
the bulletin board, getting their daily
reports.

"Heard from Feeser yet?" queried the
"top" of Company C.
"Not yet," replied Donovan, "he was

going to send the money be the tele-
graph so I could be making out the
papers. Belike he ain't got it. 'Twas
a fake, maybe—so he could get a pass."

That was all, at regimental head-
quarters. The rest was the work of
the private footers.
That evening there was a larger as-

semblage than ever in Company A's
barber shop. It developed that no one
present had ever noticed anything par-
ticularly worth while about that Feeser.
The diamond merchant, for instance,
divulged that he had trusted him with
nothing but a four dollar ring, for he
always knew a crook when he saw one.
The barber and the clothing salesman
and the twenty-percent man remained
strangely silent and looked as though
consumed by some secret sorrow. Even
little Ike Branstein, the bugler, sur-
mised that the Colonel may have been
in the right when he turned down Ike's
plea in Feeser's behalf. But nobody
believed Branstein (he weighed less
than a hundred and twenty) and they
chased him out of the shop.

Feeser had been gone ten days; his
furlough would expire at midnight; a
train from the East was due at nine-
thirty. Naturally, there was a small
group of soldiers upon the station plat-
form at nine-fifteen,, and the group
was augmented by two civilian gentle-
men, one of whom was plainly a cloth-
ing salesman and the other a man who
would sell three-hundred dollar dia-

{Contmued on page 17)



FEBRUARY 17. 1922
PAG 3 7

How to Work the Government
It Is Your Political Action and Mine That Determines Whether It Shall Func-

tion in the Way That We Desire or Not

SAY of a man that he works the

Government for a living, and the

picture painted on the mind of the

average citizen is of a rat sneaking

into the public treasury and emerging
a second later with a set of whiskers

powdered with gold dust. But "work-

ing the Government" can be said with

an altogether different sort of emphasis.

For instance, a benevolent lumberjack
might inquire of a tenderfoot in the

woods, "Think you can work that saw?"
—meaning, of course, "That saw is a
difficult piece of mechanism for anyone
to manage who is not an expert. Do
you understand its operations suffi-

cientfy well to make it perform the

way you want it to?"
That is what "working the Govern-

ment" means in the present article

—

making the Government work, causing

the Government to function, or, in more
dignified speech yet, making the popu-
lar will effective in the State. Far
from being a graft, it is an obligation,

a duty imposed upon every one of us

who is a member of the great American
electorate.

The electorate is a more exclusive

body than we may think. It is a group
of people chosen to represent the great
mass of people in expressing the will

of the State. In the most democrat-
ically-organized State, not all the in-

habitants of the State have the vote

and are members of the electorate.

Only those who are deemed fit and able

to express public opinion are included.

Thus, children and idiots and persons
convicted of felony are not given the
right to vote.

Each State in the Union determines
for itself who shall be the representa-
tives of public opinion; that is, the
electorate. This statement must be
qualified by the limitations of the
Federal Constitution, for no State can
deprive any citizen of the' United States,

aged twenty-one, or over, of the right

to vote, on account of race, color, previ-

ous condition of servitude, or, by the
Nineteenth Amendment, on account of

sex. Aside from that, the States are
free to choose whom they will for the
electorate.

In most States, the electorate con-
sists of citizens of the United States

have been resident within the
State a certain length of time
and, in an increasing number
of States, those who are able
to read and write and who have
appeared before the proper of-

ficials and registered as mem-
bers of the electorate. These
are the simplest forms of the

who

By Everett Kimball
Author of "The National Government"

suffrage requirements and may not be
exactly what they are in your State

or mine. Some States allow property
qualifications to take the place of the

educational test. Others require the

payment of taxes. Some debar people

who have been convicted of certain

crimes—in New York State, for ex-

ample, betting on. an election. Some
States have long residence require-

ments, others short. In general, the

States attempt to get as members of

the electorate those people who are best

qualified to express public opinion.

Have they done so? It would seem
as if the requirements of most States

were satisfied at excluding the classes

who were most unrepresentative of

popular opinion. Thus, criminals and
insane persons are everywhere denied

the franchise. But we need something
more. We need a positive test. What
shall this be? Theoretically, an intel-

ligence test like that applied in the
Army sounds good. But how can you
test political intelligence? Some of the

most learned men I know are the most
ignorant of political affairs, and college

graduates have been known to develop
into dangerous political bosses. On the

other hand, some of the most useful and
active men in politics, men who know
how the Government works and could

cause it to function efficiently, have been
men of little education or culture. Our
system of suffrage qualifications must
be designed always to exclude those who
are absolutely unfit. Why not try as
well to get those who are fit? But what
shall be the standard?

Excluding those who are criminals
and mentally incompetent, excluding
the alien and the non-resident, it seems
to me what should be sought is interest

in the Government, not only knowing
how the Government works, but willing-

ness and ability to work the Govern-
ment. We can't expect the great mass
of the electorate to familiarize them-
selves with the rules of procedure in

our state legislatures, or with the com-
plicated election laws or all the details of

. the primaries, but we can expect them to

be interested enough in the Government,
willing enough to work the Government,

to take part both in the elections and
in the preliminary elections which we
call the primaries or caucuses.
What is the test? In New York City,

it is required that every member of the
electorate shall annually, in September
before the primary, which comes about
sixty days previous to the election, reg-
ister in person before the proper officer.

This seems a very little thing, but it

isn't. It means that at least two months
before the excitement of the election
people are willing to take some step in

working the Government. It means
that their interest is not of the artificial

kind which is stimulated by campaign
rallies and fervent appeals, but that in

a period when there is no excitement
they begin to perform their duty of
working the Government, of causing it

to function. Such an act shows genu-
ine interest and requires some little

intelligence.

It may be said that this is a very
little thing, but the registration require-
ment of New York prevented more
people from voting in that State than
did the educational requirement in
Massachusetts. And the New York
registration system has the advantage
that it is a genuine test of political in-
terest and intelligence, while the Massa-
chusetts educational requirement can be
fulfilled by a society butterfly as well
as by a college president. The first

step, then, in working the Government
is getting an electorate which is willing
to cause the Government to work.
Assuming that we have an electorate—people who represent public opinion

and who are willing to work the Gov-
ernment—how can they work it? This
involves political action. And the word
"politics" is a most misunderstood word.
Haven't you heard the phrase "He's
just talking politics," or "He only made
a political speech," or "That's merely
a political appeal?" Some people re-
gard politics as a game, others as some-
thing disgraceful. Most of us like to
talk politics occasionally, but we seldom
take part in them.
When Chief Justice Taft was Presi-

dent of the United States he said that
he was going to give a government of
laws and not of men. That sounds fine,
but no matter how fine and perfect the
law is, no matter how good the
frame of government may be,
we have a government of law,
administered by men. A law
or a constitution is nothing but
a rule or a grant or a restriction
or a direction. It is as dead
and cold as a motor car without

(Continued on page 19)
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Your Post and Your Town
The Legion Is Remembering Its Obligation to the Community

A Mixer That Produced

LAST February our post decided

to stage a "community mixer"

—

everything free, and all sorts of

entertainment and amusement. The
affair was so successful that we de-

cided to make it an annual
event. The second one was
held in December. Since it

was a community affair the

officers of our post proposed
before this gathering that

a community club should
be organized. The people

favored the plan and ap-
pointed a committee to draw
up plans and report. The
committee reported last
month at another com-
munity meeting, called by
the Legion post, and put
the proposition before the
people. They decided to

organize, and officers were
elected. The Hope Community Club
promises to be a success, and our post

feels that it can take part of the credit

for its organization.

—

Rolfe C. M.
Kraabel, Adjutant, Earle V. Jefferson

Post, Hope, N. D.

Swelling the City Treasury

SOME two weeks ago we began past-

ing small stickers and handing out

and generally seattering cards bearing
the following notice:

PAY YOUR POLL TAX
Be 100 Percent American

Vernon D. Hart Post No. 100
American Legion

Here is a copy of a letter received

today from the city manager:
"I wish to tell you for your informa-

tion and by way of encouragement that

The American Legion campaign is

evincing its success as shown by this

comparison: Last year on January
20th there were paid in this city 122

polls, while today shows 409 paid."

—

W. O. Caton, Adjutant, Vernon D.
Hart Post, Stamford, Tex.

Running a Street Fair

THIS is what happened in our town
last September:
Business men had for years held an

annual fair on the principal streets,

with exhibits of farm products, races,

free attractions, band concerts, merry-
go-round, ferris wheel, etc. The fair

gave visitors a big time and encouraged
business among local storekeepers. In

fact, the Fort Plain Street Fair was
an annual gathering place for thou-

sands.
The fair was abandoned, however,

during the war. Last August local

business men signed a petition asking

the village fathers to resume the fair

to boom business and the town. The
local Legion post was granted permis-

sion to use the entire business section

of the town to put the fair across. Let

me state here that it was some job—we
had three weeks' notice and no experi-

ence in this line.

The fair opened Monday, September
26th, and closed Saturday, October 1st.

It was a grand and glorious success.
This adventure of our post brought in
thousands of people from nearby cities

and towns. Business men reported a
big boom in sales and new customers

IS your town a better place to live in because it

has a Legion post? What has your post done

to prove its practical and unselfish interest in its

community? The letters published on this page

are in answer to those questions. This magazine

wants more like them. Address Community Co-

operation Editor, The American Legion Weekly,

627 West 43d Street^ New York City.

community who made the supreme sac-
rifice in the war.

This is the one outstanding accom-
plishment of this post to date, but we
have not been inactive otherwise. We
have taken care of the needs of all ex-
service men in this community; we

have seen to it that all pa-
triotic holidays are fittingly
observed (which was not
the case in years before)";
we have conducted with full
military honors the funerals
of two comrades whose
bodies were brought back
from France ; we have
silenced the agents of
anti-Americanism in this
community, and we have
sponsored clean sports and
amusements. — Hamilton
Traub, War Risk L.Jicer

%

Axel Buseth Post, Henning,
Minn.

for the future. The post received much
publicity throughout central New York.
Legion members acted as special police

and rendered valuable service to police

and state troopers in handling the
traffic and crowds.
When all bills were paid we had a

balance of $650 for our memorial build-

ing, which will cost nearly $8,000.

Our post was given great credit for

the excellent manner in which the fair

was conducted, and will have the op-
portunity of holding the fair next year.—Harvey H. Glosser, Commander,
Fort Plain Post, Fort Plain, N. Y.

Taking the Buck from Carol

THE village of Henning, in Otter
Tail County, Minnesota, is in the

heart of the Gopher Prairie country as
mapped out by Sinclair Lewis, but in-

stead of a fickle Carol Kennicott to

lead it, we have an American Legion
post, and the community has been
aware of its influence for good since

the founding of Axel Buseth Post in

June, 1919.

One of the first acts of the post was
the purchase of a rugged tract of land

in the center of the village and adjoin-

ing the high school. This tract was
dedicated as the Soldiers, Sailors and
Marines Memorial Park at a monster
celebration on July 4, 1920. The title

was transferred to the municipality,

and the control is vested jointly in the

municipal council and the executive

committee of the Legion post. The
present school building is inadequate,

and when a new high school is built

it is proposed to erect it in this park
as a memorial to the service men and
women from this community. Ac-

cording to the present plans of the

memorials committee, a life-size bronze

statue of a doughboy will be erected on

the highest point in the park, overlook-

ing the village.

The park contains two double clay

surface tennis courts, and a lily pond
that is converted into a skating rink

in winter. This spring the avenue
through the park will be planted with
memorial trees to those from this

On Hand in an Emergency

IT all happened like this: Heavener,
peaceful little city at the foot of the

Ozarks, in the extreme eastern part of
Oklahoma, was aroused overnight and
found itself in the midst of a small-
pox epidemic. City authorities took the
situation in charge and declared a strict
quarantine in less than an hour after
word had come over the wires that
practically two-thirds of LeFlore
County had been exposed to the disease.

For four days and nights men of the
Legion watched the workings of the
quarantine; then, calling a special meet-
ing, they placed themselves on record
as being willing to lend aid to the city
authorities in allowing persons to enter
and leave the city limits. The mayor
accepted the offer and thirty-five Le-
gionnaires were sworn in as special
officers.

Then the work began. No more
evenings of entertainment, no banquets,
no smokers. Heavener was under guard
of the men who had served. Fourteen
posts were designated about the city
and guards were stationed at the city
limits with the orders, "Let no one enter
without a health certificate properly
signed within the last 24 hours!" And
did they enter? Never! While sister
cities were each day recording new
cases and being inspected by state
health authorities, Heavener continued
vaccinating its citizens, and there was
not a single death.—T. M. Beaird, Com-
mander, Lumpkin Post, Heavener, Okla.

Free Eats Plus Cigars

WHEN the Strathcona Co-operative
Creamery Association held its an-

nual meeting January 10th, the mem-
bers of Stephen Gust Post served a free

hot lunch at noon to all who attended.

Also cigars. The effort of the post in

evoking a better community spirit has
been well repaid. Many complimentary
remarks in favor of the post have been
heard since the meeting.

—

Otto H.
Paulson, Adjutant, Stephen Gust Post,

Strathcona, Minn.
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Mark Time in Winter? Not This Legion
Dobbs-Frazier Post of Duncan, Okla , started
1922 with a membership round-up, employing
a ready-made "patrol" that hauled in eligibles
from all over town iright). The husky delegate
in the center is a real deputy sheriff, by name

Two Gun Brown.

The monster wood-and-cardboard doughboy
below graced a Kansas City department store
front during the National Convention. Mem-
bers of M. N. Eberts Post of Little Rock, Ark.,
reassembled it in their city and used it as a
background when they installed new officers.

The two stalwarts in the background above are Virgil
and Jess Barns, who summer with the New York Giants
and winter in Holton, Kan., where they add dynamite

to the basketball team of Mary L. Bair Post.

Frenchy Leroy of Perry Post, Sandusky, O., putting a
gilded ball atop the flagstaff on the Legion burying
ground in Oakland Cemetery (right!. Pole 75 feet high,

wind 45 miles an hour, temperature 25 above zero.

Six major casualties (of whom five above) was the
outcome of the annual Harper County (Kan.)
coyote round-up, engineered by Lewis F. Tuttle
Post of Anthony, co-operating with Harper and
Attica Posts. The carcasses were auctioned for
$30— a Legion lunch stand brought in $160 more.
Maurice Masterson Post of Barnesville, Minn.,

operates this town toboggan slide.
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Keeping Step with the Legion
and The American Legion Auxiliary

Keep Out of This Outfit!

THE S.O.L. Club is now being organ-
ized. According to the eligibility

rules of this club, only those veterans
who fail to pay their 1922 Legion dues
are eligible for membership. Member-
ship in the S.O.L. Club carries with it

the following privileges:

The privilege of not attending post
meeting or taking part in what is going
to prove the biggest year in the Le-
gion's history.

The privilege of not receiving The
American Legion Weekly after the next
(February 24th) issue.

A member remains in good standing
in the S.O.L. Club as long as his Le-
gion dues are unpaid. If he pays his

Legion dues, he is automatically ex-

pelled from the club.

Present indications are that the S.O.L.

Club is going to be one of the most
exclusive organizations on record.

Hundreds of thousands of men and
women have deliberately brought about
their ineligibility to the club by paying
their 1922 dues to the Legion.

The membership books of the S.O.L.

Club, we forgot to say, will not be open
until March 1st, though recruiting is

now going on. Every Legionnaire who
has not yet paid his dues has until

March 1st to decide which organization

he wants to belong to—The American
Legion or the S.O.L. Club. After March
1st, if he has paid his Legion dues, he
will continue to receive The American
Legion Weekly. After March 1st, if

he has not paid his dues, his name will

be removed from the Weekly's mailing

list and placed on the mailing list of

the official organ of the S. O. L. Club.

The only difficulty is that, since the

S. O. L. Club has no dues, it can't get

out any official organ.

* * * *

WE should not have tried to get
away with all this fresh stuff if

we had not been supported by a fine let-

ter from Adjutant Harold H. Hickey of

St. Charles (111.) Post. Hickey writes

that "there have been a great many
talking points for a fellow's getting into

the Legion but it seems to me that one
of our best is The American Legion
Weekly. Just mention to a member that

his Weekly will soon be stopped if he
doesn't pay his dues and believe me,
you soon get action."
And believe us, it will be stopped, too.

The Circulation Manager says the man
who kept the guillotine oiled will have
nothing on him when it comes to lop-

ping off heads eleven days from now.
Bang goes the axe—on March 1st.

After that, Friday will be just like any
other day. The letter carrier may keep
on bringing you the same old oil stock

prospectuses and the same old poll-tax

reminders, but unless you've paid your
dues he won't bring you the same old

Weekly.
St. Charles Post, incidentally, has a

machine for paying dues that ought to

work smoothly, and we have seen the
same plan put into effect by other posts.

If you live in St. Charles and want to
pay your dues you don't have to hunt
up Adjutant Hickey who, for all we
know, lives away across the creek in

East St. Charles. No, indeed. You
can pay it to Karl J. Gartner, down in
Gartner's bakery. Or Alfred Borman,
in Nord's Hardware Store, will be glad
to take it. And Barney Naughton also
stands ready to relieve you of spare
change down at Sinton's News Stand.
The only thing lacking in the St..

Charles plan is a Legionnaire dentist

Legion Calendar

Dues

Don't risk your life in the final crush
—see your post adjutant or finance

officer today. And rush your sub-
scription card to the Weekly. .

Community Co-operation

Has your post done somsthing to

make the home town as proud to own
you in 1922 as it was in 1918?

Unemployment

A veteran for every available job

—

and new kinds of jobs where the famil-

iar ones aren't available.

Service Census

Departments are laying down the

tape for the jump-off. Get set for

the whistle.

Auxiliary

No stag posts. Start a unit and
watch things hum.

Clubhouses

Tell the Weekly just how you raised

funds for your post home. Other posts

have the will—show them the way.

hanging out a sign: "Painless extract-
ing from the mouth or the pocket."
Three more words before we leave

this important subject:
Pay your dues.

Home Missionary Work

YOUR post may already have been
informed by your department head-

quarters of your department's plans
for the Legion's service census. The
Indianapolis conference of department
commanders and adjutants, which ap-
proved the National Commander's sug-
gestion for the nationwide service
campaign, outlined a general list of
questions to be asked veterans every-
where by Legion representatives. The
preparation of the blanks for answers
and of the information which the Le-
gion census taker must have at his
fingertips to make the campaign ef-

fective was left to the machinery of
the national organization; in every
other detail the plan becomes a depart-
ment affair. It is for the departments
to pick their own zero hours, to map
out their own sectors, to lay down their
own barrages.
The beauty of the service census idea

is that it is not a new idea. It has
the advantage of having been tested.

It worked last year in Iowa—worked
with conspicuous success. It was not
an all-Legion affair either; the Auxil-
iary had a big share of the work—in
some districts practically all of it.

The same plan, in slightly modified
form, has been adopted and operated
successfully by individual posts. Ven-
tura County (California) Post has a
card index of the men in its territory
in which it carries information on which
it can base a definite program of aid
to the man who has a claim against the
Government he fought for.

The card contains space for the fol-

lowing record

:

Name and address:

Any claim against the Government?
Has it been settled?

Disabled account service?

Made claim for compensation acc't same?
Employed—Yes: No:
Occupation best fitted for:

Member American Legion?
Why not?
Dues paid?
Date:

Does the plan work? Does it help
the post as well as the man who wants
assistance? Post Adjutant Charles P.
Daly ought to know:

As soon as I made an effort to take

care of the man's problem regardless of

whether or not he was a member of the

Legion, I created a booster for the Legion,

and consequently a member; in addition I

secured the boost of the man's family and
friends. The results your Circulation Man-
ager can vouch for in the number of cards

that we have been sending in since the

receipt of the 1922 books. We are still

working, and soon will have a complete

census of the county in accordance with

the questions listed on the card.

I have found, as adjutant of this post,

and I take it that the same thing applies

in all localities, that the men do not wish

to have to write a lot of letters about their

claims or fill out a lot of blanks. In fact,

rather than do this many of them will

insist that the claim is not worth bothering

about. I assure them that I am hired to

do this very thing and that if they will

just give me the dope I will do all the

correspondence. I ask them to let all

checks and correspondence come addressed

through the post, so that I can know when
a claim is being taken care of. I have
found that this personal interest pays

—

the new members we have secured without

any solicitation are proof of it.

I noticed an article in the Weekly
recently about the care of discharges. This

is a matter which we are continually urg-

ing on ex-service men. Legislation in this

State permits recording of discharges by
county recorders. The fellows send or

hand me their discharges and I have them
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CABLEGRAM- "VIA COMMERCIAL"
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AMERICAN LEGION WEEKLY NY

AKOB^RAY I V KAPKI^EGYAL OGFUr^EGIO EKDIf/mPET

WALDRON VACUUM OIL.

This cablegram is not a greeting from the Mohammedan Veterans'

Association couched in the original Hindustani. Translated from the

Bentley code, it says: "American ex-service men desire posf. Send full

details to Waldron, Vacuum Oil." Calcutta Post, when organized, will

fill the biggest non-Legion gap at present existing on the globe. Its

nearest Legion neighbor, on the west will be Turkey, on the east China.

recorded and mailed back. In many in-

stances I have found, when a man let me
take his discharge to record, that he had

additional travel pay coming to him, or

even his sixty-dollar discharge bonus,

which he would otherwise have known
nothing about. ,

You who happen to be reading this:

You wouldn't be reading it if you had
no interest in the Legion and the wel-

fare of the veteran; you wouldn't be
reading it if you couldn't read. You're
pretty well off. But if you had bought
same Liberty bonds on the allotment
plan and hadn't received them, would
you knjw how to go about getting them?
Would you know how to get your sixty-

dollar bonus? Can you give a concise

explanation of the provisions of the

Adjusted Compensation Bill? Could
you pass with a mark of sixty percent

an examination on national and state

veteran legislation?

Yet you're a tolerably intelligent sort

of person or (beg pardon) you wouldn't
be reading this. Well, think of the
thousands of veterans who aren't read-
ing it (the Advertising Manager will

probably get atoard us for that), who
can't read it, who are wholly ignorant
of their rights and privileges as men
who^served. Think of the thousands of

others who have a vague idea they're
entitled to something but don't know
how to go about getting it—who, as
Adjutant Daly says, will insist, their

claims are not worth bothering about
rather than fill out a mess of Forms
XYZ and 73485789-GX.

These are some of the people the
Legion's service census will reach.

Big Ideas

IN this week's issue of the Weekly
appears a collection of letters from

Legionnaires detailing what posts have

done for their communities. To our
mind this is the most important thing
in the magazine. Mr. Wallgren insists,

of course, that his dues cartoon is

really the big thing in this number, and
the Advertising Manager also has some
pronounced ideas about what's best.

But we absolutely decline to yield

either of them a single inch, and will

even go further and say that the com-
munity co-operation letters are the most
important thing we ever printed. That
ought to hold them for awhile.
Two facts stand out in these com-

munity letters. The efforts of the posts
to improve their towns were practical.

They were unselfish. In some instances
the efforts produced revenue for the
post, but that was incidental. The main
thing was to help the town. The main
thing was to render practical and un-
selfish service. Those two words can't

be repeated too often.

Bathing beaches, parks, playgrounds,
poll tax campaigns, community clubs

—

there is nothing hifalutin or up-in-the-
air about plans like those. They are
all solid, substantial, tangible—build-
ings, ground, real cash money, things
that would hurt if they hit you on the
head. Practical things, just as a can
opener is and a corkscrew was.
And they were unselfish, in that, with

one or two exceptions, they brought no
actual contributions into the post
treasury. It is no crime to bring money
into the post treasury; in fact, it is

•pretty necessary if you expect the post
to live. But these community endeav-
ors did bring to the post a contribu-
tion as necessary to its success as dues.
They brought the posts good will—the
good will of every man, woman and
child in the town, and without that the
most amply-endowed Legion post must
be a flat failure.

This is fact, not preaching. We don't
have to preach—the community co-op-
eration letters are good enough sermons
in themselves. We want more like

them. By more we mean hundreds.
We won't guarantee to print them all,

but we'll print the best. Remember
that such letters must fulfil the follow-
ing requirements:
They must record practical and un-

selfish efforts made by Legion posts to
make their home towns better places to
live in.

They must record efforts that have
already produced results—efforts that
have passed from ideas to accomplish-
ments.

Preferably, they should record efforts

in which the post took the initiative.

And they should describe these ef-

forts briefly, but at the same time with
enough detail to make the plan clear to

any other post that would like to try
them out.

Go to it.

uUfp American ICpgton
Drparlmrnt of

fflinnraota

(Fhte in In CHrrtify that

POST NUMBER_J15 THE AMERICAN LEGION

s a r k t nn
hoping remitter! to Stare and National Headquarters by Feb. 28. 1922, the Stale and National Dues of 100% of its

I92J membership, is awarded this

(Errttftrat? of Mnit
in recognition of such achievement.

Cieen under our hands and sealed" with the Great Seal of the Minnesota Department of The American Legion this the Second day aj

March in the Year cf Our Lord Nineteen Hundred and Tieentir-Two and of the Institution of The American Legion the Third.

A certificate of merit is to be awarded every Legion post in Minnesota
that sends in state and national dues of 100 percent of its 1921 mem-
bership by February 28th. Certificates of a similar sort have been
awarded Minnesota posts which remitted to department headquarters
state and national dues of 75 percent of their 1921 membership by De-
cember 31, 1921. Eighty-four posts won certificates in this latter class.
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A Guilty Conscience

Hello al thats

a nice, button you

6oT "THERE. - IT

locks, good !'.

Huh • thats

MY AMEWCAN

LEGION BUTTON,

ERROL.1

!

New X WONOER. WHAT
AILEJ5 THAT 6UY? >fcxj

MI&HTA THOJ6MT TWtS

Button Wa<. the Con-

qz££$\onal medal the

Way He Staked at it.

~S'matter. with ME,

Anyway ?
!(

Funny Little

Cootie! he

|_ooKep

Worried
WHEN X
said/hero
AL 1 " ? r-

LE&IONNAIRE.

SAY. GEcR&E DO

x lock urce. a

SLACKBtVTOYoU?
the way People, lock

at me yojd think.

t W/ViG?CVER. CLEVE-

LAND BfcR&COL HIMSELF- V

i domt man -

P»t>>txi t*y

>tm DUES

7erP

HUH 1 NOW WHATS THE

IDEA of HIM ?UU IN* THat?

aint we bow members
op the same Post !!

?

he think& hes smart
>1ust because he'5 the

Post adjutaht!

YOU O^GrtT To

BE PROUD OP

"THAT BUTTON, MY
LAD - YoU WILL

BE Some day!!

C.A.R.
VET.

E^-NO"
UH- THAT IS-

1 DWT
Have time

Iter!!

n^ell Then, You

ARC A SLACKED V,

-a Slacker, to the

Lesion, and its cause ,

ETC. , ETC — V,'.

r

Wallgren

WONDER WHAT makes that

Copper, look so suspicious

At my button Foe? —
X QEMEM&az HlM-HEU<£6

TO BE A TOP KICKER IN

my r&simentV. r—
K

My golly, ever/Body looks at

ME A3 TUo X WERE A SLACKER.

as "Wo x pibNT Have, any rismt

To Wear, this Button: [ How Do

THEY SET THAT WAY ?

Fine .Buddie -

Better: late

than kever. 1!

Pont You

FeelBettee.

Now'?

t
'

SURE • 1 FELT LIKE

X WAS MASOUETCACING

UNDHi FALSE PRETENSES

-

IT MUSTA "Been MY-

sub- Conscience !'?
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"Swing Your Partner, Buddy !"

From St. Paul to

Sitka and Beyond,

the Post Dance

Boosts the Legion

TAKE oil and water, they don't
mix. Cognac and le meme choses
don't always mix so well, either.

Your girl, or your wife and a crap
game, they don't mix at all, not usually.
But in Alaska it's different.
When Sitka Post gave a dance re-

cently, included among the decorations
were a bevy of dance hall girls, a nice
lively little crap game, a bar with an
over-worked bartender, a roulette wheel,
and such popular games as Black
Jack, stud poker and faro. All collected
under the same roof, at the same time,
at the same dance.
One buddy who didn't like to dance

very well gathered up $79,000 while
amusing himself as best he could in
other ways.

Here's the way the Sitka lads put
it over. Some of them got awful his-
torical-like, and began talking as
though sump'n surely ought to be done
to pay due and proper respect to the
good old days of '98, when the Klondike
was a-runnin' a stream of gold and
Dangerous Dan McGrew was just get-
tin' acquainted with a lady named Lou.
Talking it up that way they didn't have
a bit of trouble, not only in getting the
approval of the Auxiliary, but actually
getting them to help out a bit in puttin'
up the decorations and rustlin' the
grub.

Of course, they had to make the thing
sort of decent - like.

Mr. Volstead, for ex-
ample, couldn't have
found any incriminat-
ing evidence at that
bar. Lemonade and
soda water were the
strongest liquids to be
had. And the money
that changed hands at
the crap tables and in

similar fields of ac-
tivity was specially-

printed for the occa-
j>n—supplied to the

amount of $500 to each
and everyone present,
in exchange for one
United States half-dol-
lar, the price of admis-
sion.

The dance hall girls,

they were real girls all

right, because they
wfre members of the
Auxiliary and its
guests. But they
weren't real dance hall

girls; just "historic-

ally" costumed and
full of fun and mis-
chief, special extra for

the occasion.

By Franklin Stetson Clark

And here's another thing that was
genuine, $500 in solid American money,
the profits made over and above all ex-
penses, for the two evenings the dance
was held.

Of course the fellow who won $79,000
is probably still figuring what he would
have done with it, if there hadn't been
a trick in that. Anyway, he was given
a sweater coat for being "gent winning
most money," as was "the lady winning
most money," a toilet set.

It goes without saying everyone had
a good time. Perhaps after all's said
they had a better time than they would
have if everything had been real. Those
rough parties don't always work out so
well, you know.

But Sitka Post isn't the only post
that knows how to give a dance. In
St. Paul The American Legion posts
combined forces under a central com-
mittee and put over a membership ball
which took off "Slippery Gulch," includ-
ing such well-known landmarks as the
"Bucket of Blood Saloon," and mixed
crap games and things like that, quite
as successfully as they did up in Alaska.
A membership card and a girl were all

you had to show for admission to that
dance. Needless to say, quite a few
buddies who liked to dance, fulfilled

these two requirements.
The days of '98 and "Slippery Gulch"

are a long ways from Wenonah, New

One buddy who didn't like to dance very well gathered
up $79,000 while amusing himself

And It's as Easy

to Put One On in

Your Home Town
as Anywhere

Jersey, but that hasn't prevented the

Arthur J. Holeton Post from working a

little color and interest into the dances
it has given. One of the most successful

stunts it tried was an Oriental dance,

at which Chinese costumes were the
favored garb of those present. A vol-

cano on the stage that spouted fire

during the moonlight dances and a
"prayer arch" which would have tickled

any Buddhist pink were some of the
features.

Lafayette Post of Poughkeepsie,
New York, gives an Armistice Day ball

each year which has come to be one of

the social events of the Hudson Valley,

a region famous as the home of the old

Knickerbocker families and where dwell
today some of New York's best known
millionaires and social leaders. But
any buddy who can scare, up a dress

suit or find something in an 0. D. or a
navy serge that the moths hayen't eaten
is eligible for this event. It doesn't

make any difference whether his an-
cestors lived in sight of the Hudson,
the River Lee, the bonnie Clyde or the
Great Arabian Desert, or whether his

old man has a million or only ought to

have. The Armory is especially dec-

orated for this occasion and boxes are
supplied for the guests and families of
those attending. Armistice Day is a
popular date for large formal American
Legion dances the countrv over.

In New York City The
American Legion Bas-
ket Ball League makes
it a practice to give a
dance before and after
each game, in order to

get the crowd out and
supply additional en-
tertainment.

These are just ex-
amples, taken at ran-
dom, of posts which are
giving dances, getting
some fun out of them,
and in many cases
making money.
Money—what do they

do with the money? A
lot of it has gone to
help out disabled bud-
dies whose allotments
are insufficient, or tied
up in red tape for one
reason or another.
Some of it has helped
to tide over buddies who
are out of work. Mid-
dle Village Post of
Middle Village, New
York, gave a subscrip-
t i o n dance to supply
poor folks with Christ
(Continued on page 22)
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EDITORIAL

The High and Wide Barrage

THE Old Guard of entrenched national selfishness is making
its last stand against the American Legion's Adjusted

Compensation Bill. Waterloo is almost over and the field

marshals of the opponents are driving their forces to battle

with flattened swords. The presses in action and a defensive

barrage of alarmist newspaper articles on the country's finan-

cial condition is being laid down upon the public. The big

financial journals, the metropoli-

tan newspapers and the lesser

publications which take their

cue from them are, with some

notable exceptions, joining in the

bombardment. The Big Berthas

are also booming—the Washing-

ton newspaper correspondents,

whose articles are syndicated in

newspapers throughout the

country.

The Wall Street Journal (with

whom business has always been

business in discussing compensa-

tion) sent up the signal for the

barrage when it quoted an un-

named senator as saying, "Noth-

ing will check the successful

agitation in Congress except a

display of public opinion on the

other side through the newspaper

press." The response was in-

stantaneous. Forth came edi-

torial after editorial, cartoon

after cartoon, article after article,

all on the common theme—the

''bonus bill" must be defeated.

Louis Seibold, whose writings

appear in the New York Herald

and many other newspapers, is

one of the Washington special

correspondents who have been

talking in billions and howling

calamity. He terms the demand
for compensation "dollar patriot-

ism." Dollar patriotism, indeed, the modest demand for a

squaring of accounts with the man who fought the war for

from eight or ten dollars up per month net! Dollar patriot-

ism, Mr. Seibold, connotes in most people's minds the man
who said in 1917 and 1918, "Nothing will be too good for you
boys when you get back," and then turned around and got

all the dollars he could while the getting was easy.

And, says Mr. Seibold:

The President and Secretary Mellon have convinced almost every-

body except Congressional candidates and a comparatively small per-

centage of ex-service men that the Government cannot safely assume

any further financial obligations.

This is unqualifiedly false. The implication that only a

small percentage of ex-service men want compensation is too

ridiculous to require an answer. To refute other implications

of Mr. Seibold, we quote the wokIs of this country's leading

political observer, Mark Sullivan:

It isn't merely the bulk of the soldiers who are demanding a bonus;

what weighs more with Congress is the fact that the bulk of the people

generally seem to be demanding it.

It was readily apparent that the one episode that had most to do

with causing Harding and the other Republican leaders to change

front was the election held in Ohio last fall. That election was on the

Washington's Birthday
February 22, 1922

ON the day when every American who loves

his country and respects its privileges of

citizenship and its institutions honors

the memory of the founder of this Republic, the

men and women of The American Legion draw
renewed inspiration from the memory of Wash-
ington to carry on our work and to serve in peace,

as well as in war, as constructive citizens.

His high devotion to the principles we like to

call American and splendid faith in his felloic

men, particularly those who served xoith him in

America's first battles for the rightful integrity

of our country, form a firm foundation for our

future endeavors to uphold the government

Washington and his Continentals created for us.

The American Legion stands for America
and for the defenders of America. It is our aim
to instill in our organization, and through it to

all America, a vital sense of civic righteousness

in dealing with the intricate and ever-increasing

problems before us which shall guarantee to pos-

terity an unswerving and exact fulfillment of the

principles whereof the founder of our country

gave us such wise and high example.

Hanford MacNider

specific issue of a bonus to be paid by the State locally to its own,

soldiers. The project carried by a vote of something over 900,000

to 300,000, and the State was directed by a clear mandate of the people

to make an initial appropriation of $25,000,000. That was interpreted

as an unmistakable indication of public feeling such as no party in

power can ignore.

Mr. Sullivan might have added that fifteen States besides

Ohio have indorsed the principle of adjusted compensation,

and in three-quarters of these referendum votes were held in

which the people showed themselves for compensation by a

majority of three to one. The Legion long ago won the ver-

dict of the people of the United States in favor of adjusted

compensation. Congress, in passing the Legion's pending
bill, will only be executing the popular will—and that is the

function of every legislative body.

The American Legion may view this last minute bombard-
ment merely as a phenomenon, confident in the knowledge
that the people have already made up their minds on the moral

issue involved in the compensation proposal. It knows that

the American people believe that a debt can be met in only

one way.

Chronicling the War

THE hip-hip-hooray type of

war book died with the

Armistice. It was a welcome
casualty, but unfortunately the

spectacle of its demise frightened

many publishers. Angel books,

they argued, must not rush in to

replace fool books that had been
caught in the peace barrage.

And so, while the making of many
books continued to have no end,

the making of war books nearly

did. They kept appearing timid-

ly and one at a time, like runners

sent out with messages that never

reached the headquarters of Gen-
eral Public—runners who were
continually being caught in a
cross fire of Apathy and Forget-

fulness—at least so it seemed
from the publishers' firing line.

Then came Private Dos Passos

in charge of a detail of "Three
Soldiers," and though none of

the trio was of the stuff of which
citations are made, General Pub-
lic displayed enough interest in

their activities to cause some re-

vision of publishers' estimates of

alleged indifference to "war stuff."

Meanwhile the production of

war books detailing the accom-
plishments of American units has

continued methodically, with no regard to the sentiments of

General Public, but with complete regard for the exactions of

history and of the men who made up those units. Company,
battery, regimental and ship histories have appeared by the
score, and, more important yet, the roster of A.E.F. divisional
histories is growing steadily. No less than twelve divisional

books have now been published, and at least one other impor-
tant chronicle, the story of the First Division, is scheduled soon
to appear.

Divisional histories are not the kind of books to point a
moral or adorn a tale—or even a library table in the average
home, perhaps. But each one of them holds an enthralling
interest for more than thirty thousand men—men who see
printed on each* page the noble device: "All of which I saw,
and part of which I was."

a& a>6 itf

Some people have gained the impression from the Wat-
son hearings that the most common order in the A. E. F was
"Sergeant, shoot that man and take his name!"

i»S? <3lS JSC

Bank clerks complain that the new silver peace dollars are
hard to stack. Something else for jobless ex-service men to
worry about!
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Some Newspaper Views on Compensation

WELL. HERE. GOES

!

Ding in the N. Y. Tribune.

THE MAN WHO TALKED THIS WAY-

"ThCY AftZ MAKING

A G8CAT SACfcflCE'-

WEOWC "ThCM
A DEBT That
CAN NEVER
REPAID

—when the boys were delivering the goods-

UM-M- YOVl
REAliTE, I S'POSE.

THAT THIS WOULD
MEAN A CCEAT
SACRJHCE TOME".

eeAseo T*»»e*

AND OTHER HARD*
SHIP*

'

—is often the one who talks this way after the
goods have been delivered,

McCutcheon in the Chicago Tribune. Harding in the Brooklyn Eagle.

Interpreting Compensation—

I

A Discussion of the Cash and Insurance Options of the Legion's Bill

BUYERS of rainbows and poultry
mathematicians—those who count
their chickens before they are

hatched—are prominent bad examples
exhibited to the youth of each new gen-
eration. So youth manages to acquire
and maintain the perspective of scepti-

cism necessary to enable it to avoid be-

ing duped by gold-plated promises. The
former soldier or sailor is particularly

wary of sure things and guaranteed
hopes—his service made him that way.
He knows that ice cream never was
served in the trenches and that the

Q. M. C. beefsteaks of the lines of com-
munication were as intangible as a
mirage. He will be pardoned then for
withholding his cheers until Congress
has passed the Adjusted Compensation
Bill and he has had a chance to read just

what benefits the law will offer him.
As this is written, it seems reasonably

sure that Congress will pass the bill. It

is also reasonable to expect that the
bill will be passed in its present form,
with five options from which each vet-

eran may select the one which will help
him most.
But because of the scepticism among

veterans, which events since the Armis-
tice have heightened, it may be doubted
whether the majority of men have yet
decided which of the five options they
would select if opportunity offered. It

isn't important that they should make
their decisions at this stage, sightunseen.
It will be time enough to decidewhen the
terms of the law are known. The fram-
ers of the Legion's bill apparently had
this view, for prominently at the begin-
ning of the bill as written is the provi-

sion that the Government shall make a

By Philip Von Blon

great effort to acquaint every man with
the provisions of the five options. The
bill states:

The Secretary of War and the Secretary
of the Navy shall, as soon as practical after

the passage and approval of this act, joint-

ly prepare and publish a pamphlet or

pamphlets containing a digest and explana-

tion of the provisions of this paragraph,

accompanied by such statements of the

comparative advantages of each of the

plans enumerated, as may be of assistance

to veterans in making their choice among
the plans; and they shall from time to

time thereafter jointly prepare and publish

such additional or supplementary informa-

tion as may be found necessary.
•

Bearing this in mind, there can be no
harm in looking into the provisions of

the law as written, in studying the ad-

vantages of the proposed options. With
each man, the problem of selection later

will be an individual one, to be de-

termined by his circumstances.
Every Legionnaire knows by this

time that the pending bill provides that

cash payments would be on the basis of

$1 for each day of home service, and
$1.25 for each day of overseas service.

But there is a qualification. Because
Uncle Sam paid each man upon his dis-

charge the sum of $60, in reckoning the

time for which compensation payment
is due sixty days is to be deducted. To
make this clear, we'll quote the para-
graph with this stipulation:

There shall be paid to any veteran . . . the

following sums for each day of active

service, in excess of sixty days, in the mili-

tary or naval service of the United States

after April 5, 1917, and before July 1, 1919,

as shown by the service or other record of

such veteran: $1.25 for each day of over-

seas service and $1 for each day of home
service; but the amount payable to a vet-

eran who performed no overseas service

shall not exceed $500, and the amount pay-
able to a veteran who performed any over-

seas service shall not exceed $625.

But here is something else to consider.

The authors of the Adjusted Compensa-
tion Bill have drawn that bill carefully
to make it fit in with a wise government
financial policy-—opponents of the bill

to the contrary notwithstanding. They
realized that if the law should provide
for an immediate cash payment to each
man for the full amount to which he
is entitled, the Government would have
to have available at once a dispropor-
tionately large sum. To give your Uncle
Sam breathing space in which to raise
the money without straining his re-
sources, the cash payment option of the
bill contains this clause:

The payments authorized by the provi-
sions of this title shall be made in install-

ments, beginning on the first day of July
or January next succeeding the fifteenth

clay after the date of filing the application,

as follows: (1) if the total amount payable
is $500 or over, in ten equal quarterly

installments; and (2) if the total amount
payable is less than $500, in quarterly in-

stallments of $50; except that any install-

ment necessary to complete the payments
may be less than $50.

Thus, if a man should be entitled to

$500, it would be two and half years be
(Continued on page 23)
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TURNITURE

FRE E-Thi sBookon
Home Beautifying

c c JOHNSON
£- SON,

THIS book tells how to finish

inexpensive soft wood so it

is as beautiful and artislic as hard

wood. Tells just what materials

to use and how to apply them.

Includes color card, gives cover-

ing capacities, etc. Use coupon.

JOHNSON'S
Pas/e ' LiQi/id 'Powdered

PREPARED
WAX

Johnson's Prepared Wax comes in

three convenient forms

—

Paste Wax
for polishing all floors and linoleum.

Liquid Wax, the dust-proof polish for

furniture, pianos, woodwork and auto-

mobiles. Powdered Wax for per-

fect dancing floors.

Ex-service men

who are out of

employment can

makegood money

selling Johnson's

Prepared Wax.

Write for our

proposition.giving

references, etc.

S. C. JOHNSON & SON, Dept. AL 2,

Racine, Wis. (Canadian Factory,*Brantford)

I
Please send me free and postpaid your Home

Beautifying Book, "The Proper Treatment for Floors,

(Woodwork and Furniture." The name and address

of one of the best painters here is I

BURSTS AND DUDS
Payment is made for original material suitable for this department. Unavailable manuscript will

be returned only when accompanied by stamped, sell-addressed envelope.

Adjutant's Call!

' My Name . .

.

|
My Address.

.

j
City & State,

Nineteen Twenty-two is here,
Pay your dues.

Keep your Legion record clear,
Pay your dues.

Do your part and never fail

To dig up the yearly kale;
Drop that letter in the mail,
Pay your dues.

What if wifie needs a hat,
Pay your dues.

She can wait for things like that,
Pay your dues.

It will scare away the "blues,"
Even if your tailor sues,

And baby needs a pair of shoes,
Pay your dues.

If you need a ton of coal,

Pay your dues.
Even though you're in the hole,
Pay your dues.

Let that grouchy landlord wait,
Give your creditors the gate,
Get your name down on the slate,

Pay your dues.

Get your Weekly on the dot,

Pay your dues.
Be a "Johnny on the Spot,"
Pay your dues.

Let your adjutant be happy,
Do not be a backward chappie,
Come on, fellows, make it snappy!
Pay your dues. —Alhvorth Webb.

About 3,000 Miles

"Did you like that batch of foreign jokes
that Wagge brought back from his Euro-
pean vacation ?"

"Nope. Too far-fetched."

The Big Bully

Mrs. Peck, kitch-

en knife in hand,
had pursued her
meeker half until

he ducked for pro-
tection into a
closet and in-

trenched himself
behind the gar-
ments that hung on
the hooks.
"Come out this

instant," she de-
manded m e n a c -

ingly.

"I won't come
out," he retorted.
"I'll show you
who's boss around
here!"

On Time
"Why, where's

the tick ?" ex-
claimed Mrs. Ler-
ret, when she received her husband's Christ-
mas present, a noiseless clock.

"Oh," airily replied Lerret, "that's what
I bought it on."

Before Disarmament
The edifying tale of little George Wash-

ington and the cherry tree had been re-

lated by a fond mother to her offspring
with the hope that he might gain inspira-
tion for a better life, but he remained
unimpressed.

"Don't you see the lesson, Billy?" she
asked. "George could not tell a lie. He
told the truth even though his father stood
there with a cane in his hand."
"Huh!" said Billy. "That's nothin'.

George had the hatchet, didn't he?"

"He's crazy, yer honor. I found him down
on the main street trying to crank a car."

"Why, that doesn't prove him crazy."
"But there was no car there, yer honor."

Improbable Conversation
He: "Can I kiss you?"
She: "No, that's wrong."
He: "Hanged if I see why."
She: "You should say, 'May I?'"

Whither Away?
The neck of the waist and the hem of

the skirt will now join (in singing),
"Where Do We Go From Here?"

Single-Track Mind
"When is your daughter thinking of

getting married?"
"Constantly."

Suggestions of a Doughboy
Being the

Suggestions of a Doughboy on the Manner
of Conducting the Next War, Together with
Certain Reflections on the Conduct of the

Last One.

11. That all officers and men in the
Q.M.C. be instructed that when a combat
unit sends back to them a requisition for,

say, "Thirty pairs of shoes, size l lA E," that
the seemingly mystic numbers E"
really have a purpose in being mentioned,
and are not written there simply to fill in

an otherwise empty space. Impress on
them that two pairs of No. 6's, twenty-
seven pairs of No. 10%'s and a couple of

off shoes for the left foot are not just as

good.
(To be continued)

Among the Best Sellers

Blackstone: "Have you ever written any-
thing for publication?"
Webster: "Only a couple of love letters

to a movie actress."

Misunderstood
"I hear he has

been beating his
wife up lately."

"The brute! Why
don't they jail

him?"
"Oh, I mean he

has been getting up
first and cooking
the breakfast in

the morning."

Helpful Advice
Doctor (to pa-

tient) : "It's noth-
ing to worry about—just a little boil

on the back of the
neck. But you
must keep your
eye on it."

Murderers' Row
Miss Hibrough:

_ "I do not approve
of promiscuous osculation."

S. Lang: "You said it, dearie. There's
nothing like bunching your hits."

If All Is Dry
This thought has caused us consternation

—

If there is not a wet-goods shop,
We fear the coming generation

Can't irrigate its wild oats crop.

Here's Sad Niouxs

A girl from the tribe of the Siouxs
Was often afflicted with Bliouxs.

The trouble, she found,
Was down near the ground

—

Her feet were too big for her shiouxs!
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Be More Careful
of your teeth — combat the film

Private Feeser's

$7,346
(Continued from page 6)

monds for fifteen. They had been talk-

ing quite vehemently for a considerable
time but as nine-thirty approached they
became solemn, subdued and anxious.
A whistle sounded in the distance;

then, as if operated by an invisible

mechanism that someone had suddenly
jerked, all heads simultaneously turned
toward the East.
A roaring, a rumbling, a hissing of

steam, a quivering of the earth ushered
in the Limited. Lanterns flashed,

a trunk thudded, voices called, a bell

clattered and the long train moved
again. Not much of a station—Douglas.
But the dickens with that; where was
Fe'eser?
The barber stared ruefully at the re-

ceding lights of the observation car and
enunciated a sentiment that burned in

at least four souls:

"Well, don't it beat hell, fellers?

Don't it, now?"
"There he goes! Look at him go!"
Again someone had jerked the in-

visible mechanism—all looked where the
diamond merchant was pointing. Sure
enough, a full block up the street, hat-
less, minus his satchel and running at
full speed, there he went! The street

lights were none too bright but there
could be no doubt that the flying vision
was Feeser. He had evidently left the
train on the off side, for he was a man
of instincts.

The reception committee took after
him at full speed, with the diamond
merchant in the van, but Feeser had
gotten a long head start and was speed-
ing like a cat from a dog pound. Even
a merchant seeking to retrieve a three-
hundred dollar diamond cannot hope to

out-distance a man who is running for
the sanctity of his hide.

Feeser arrived on the main street

and went flying through the evening
crowds, dodging between sauntering
couples, darting through the middle of
groups of soldiers and leaping from the
sidewalk to the street and back again.
His affrighted glance espied the "Colonel
of his regiment. He rushed toward him
and stopped, panting and blowing, and
gasped out:

"Cc-Colonel— pfuff— do you— pfuff-

pfuff—do you wear corsets?—pfuff

—

sir?"
The Colonel pfuffed a bit himself and

commenced to sputter and gargle like

a Tennessee tobacco chewer engaged in

political debate. Feeser doesn't know
the answer to his query to this day,
for an M. P. came up, recognized the
Colonel's annoyer, closed a firm set of
fingers over his coat collar and dragged
him speedily away.

The clock in the depot tower boomed
eleven.
The two prisoners out in the guard

house of the Twenty-second didn't
hear it.

"Well, how'd it come out, Feeser?"
asked Bunk Brown, the other inmate,
"open up. Don't be so clammy. Didn't
the old man leave any legacy?"

"Yeh," said Feeser, drowsily turning
over on his cot, "he left a legacy, all

right. I had a hard time finding any-
body that knew him. I finally found
three that did; two of 'em used to be
saloon keepers—he owed 'em money

—

If you are brushing your teeth in a
wrong way, learn what this new way
means.

Authorities now advise it. Leading
dentists everywhere are urging its daily

use. Millions of people employ it.

Make this ten-day test- and let the
results show you what really clean teeth

mean.

That dingy film

Film is what clouds the teeth's beauty.
It causes most tooth troubles. Count-
less teeth discolor and decay because
the old ways of brushing do not effectively

fight film.

Film is that viscous coat you feel. It

clings to teeth, enters crevices and stays.

That is what discolors—not the teeth.

Film is the basis of tartar. It holds

food substance which ferments and forms

acid. It holds the acid in contact with

the teeth to cause decay.

Germs breed by millions in it. They,
with tartar, are the chief cause of pyorrhea.

Ways -to end it

Dental science has in late years found

two ways to fight film. It has proved
them by careful tests. Now they are

embodied in a new-day tooth-paste

—

1

called Pepsodent—for daily application.

ya^ ! 1imh—»! pat orr a

REG U S hMMHHMMMMi
The New-Day Dentifrice

A scientific film combatant, whose
every application brings five desired

effects. Approved by highest authorities,

and now advised by leading dentists

everywhere. All druggists supply the

large tubes.

Dentists here and abroad now advise

it. It is now bringing a new dental era

to some 40 races of people.

Other new effects

Pepsodent brings three other effects,

natural and very important.

It multiples the salivary flow—Na-
ture's great tooth-protecting agent. It

multiples the starch digestant in the

saliva, to digest starch deposits. They
may otherwise cling and form acids.

It multiplies the alkalinity of the saliva,

to neutralize the acids which cause tooth
decay.

Thus every use does five things which
dental authorities now regard as essential.

You'll quickly see

A 10-Day tube of Pepsodent is sent to

all who ask. That shows the delightful

effects. In a week you will realize that
this method means much to you and
your9.

Send the coupon for it. Note how clean
the teeth feel after using. Mark the ab-
sence of the viscous film. See how teeth

whiten as the film-coats disappear.

Watch all the effects, then read the
reasons in our book. That test may
lead to life-long benefits. Cut out the
coupon now.

10-Day Tube Free 755

THE PEPSODENT COMPANY,
Dept. 670, 1104 S.Wabash Ave., Chicago, 111.

Mail 10-Day Tube of Pepsodent to

ONLY ONE TUBE TO A FAIIILT
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Taste is a matter of

tobacco quality

We state it as our honest

beliefthat the tobaccos used

in Chesterfield are of finer

quality (and hence of better

taste) than in any other

cigarette at the price.

Liggett & Myers Tobacco Co

,|7
esterfield
CIGARETTES

of Turkishjind Domestic tobaccos—blended

Tire ietttswante
in aoto owner In
each locality to
use andIntroduce

Mel linger Ext ra-Ply and Cord Tires.
Make big money part or fall time. No
capital or experience needed. Sample
Sections Furnished. GUARANTEED
8,000 & 10,000 Miles
(No Seconds). Hand made. Finest materials.

Shipped prepaid on approval.

flVFW 1 TIRES *OR YOUR CAR
\J 1 1 Cill to one user i n each locality.

Be first to write quick for special.

Aeenta Offer and Low Wholesale Prices.
MELL1NGER TIRE & RUBBER CO.
904 florth Oak St.. Kansas City. Mo,

What 15c Will Bring You
Only 15centsgivesyouthe Pathfinder 13 CVf-fctri fllA
weeks on trial- The Pathfinder is a cheer- »T UIV
ful illustrated weekly, published at the Na- (d^fjAnV
tion's center for people everywhere ; an inde- I^.OUUII 9
pendent home pane r that tells the story of the n1^2)1
world's news in an interesting, understandable \f€MfM* inl
way. This splendid National weekly costs but $1 a year. The Path-
finder is the Ford of the publishing world. Splendid serial and short
stories and miscellany. Question Box answers your questions and
is a mine of information. Send 15 cents and we will send the
Pathfinder on probation 13 weeks. The 15 cents, does not repay
us. but we are glad to invest In new friends. Address :

The Pathfinder. 646 Langdon St*., Washington, P, C>

SPRINGFIELD CARBINE
$3.50

Made by U. S. Gov't.

Cal. 45 Breech Loading

First Class Conditio]
Then for $3 more
shoot shot. This i

smooth barrel can b
Millions of Hird or

Send for Catalogs

W. STOKES KIRK, 1627 N. 1 OTH STREET

rhes lonir, weicht 7 Ihs. $3.50.
V have a smooth horn barrel to
i wonderful combination. The
hanced bv anvone in 5 minutes,

artridires, 3 cents each.

Dept. A, Philadelphia, Pa.

Jk

PATENTS andTRADE MARKS
k
As one of the oldest patent firms in America, and

representing a clientage extending to all parts of
the country, we afford Inventors and Manufacturers,

^at lowest consistent charges, a service noted
for efficiency and results , evidenced by many well

' ' nown Patents and Trademarks of extraordinaryvak
Lacey&Lacey 643 FSt.,Washington,D.C

ESTABLISHED 1869

and the other was a policeman. The
old man died five years ago, they said.

Th r '- me to the county clerk's office.

Tha- ^..j looked in. some papers and
went and got a pack 2 out of the base-
ment. 'I got the da r here,' he says,
'and I find Mr. Gr fcer left a lot of
liabilities.' 'That's what I'm after,' I

says, and I showed him the letter. 'Oh,'

he says, 'here is the articles which the
letter says is of small intrinsic value,
but which you may find of more value
than that.' And he opens the package
and I see my legacy that I went

:
two

thousand miles for. There was a couple
of red flannel shirts that was a little

too small for me, and a pretty good
pocketknife with two broken blades."

"Well, how about them liabilities,

Feeser, you got them?"
"Yen, I got lots of them. Let's go

to sleep." '

Feeser had learned things up in

Greenlee, Vermont.
After the drill period next morning

the barber and the twenty-percent man
and the clothing salesman and the dia-
mond merchant were seen standing near
the foot of the company street gesticu-
lating, cursing, threatening. It seemed
that they had fallen out among them-
selves.

"It was you, you, that first started
the damn rumor, and for a half a cent
I'd knock your—

"

"Oh, dry up, you big, bloated—why,
for gawdsake, you blame me, and me
out three hundred dollars for a five-

hundred dollar diamond?"
"Shut up, both of you. It was that

bugler, fellers—get that bird."

So it went. Voices grew more
vibrant, more vengeful; countenances
darker and more ominous.
But before actual hostilities com-

menced, a taxi came to a skiddy stop
nearby and the company clerk, just back
from his short furlough, stepped out,

carrying his two satchels. His face
was cheery and bright as of one who
returns from a pleasurable vacation.
He hardly noticed the dreary aspect of
the group. He advanced with a breezy
air, and smiled genially.

"Hello, fellows," he shouted, putting
down his grips and placing one friendly
hand on the barber's shoulder and the
other on old twenty-percent's.

"Hi, Sidney," said the soldiers, with-
out enthusiasm.
"What's a matter? Looks like a

funeral. Hike to-morrow? But say,

Feeser's still in the hoosegow, ain't he?
That's good. Heard anything about
any money being left to him?"
The assemblage started, jerked by the

invisible mechanism.
"We heard a little," said the barber,

sarcastically.

"Has he had anything to say, spe-

cially?" continued the clerk.

"No. Very quiet," remarked tho

clothing salesman.
"That's funny," went on the clerk,

patently disappointed about something,
"you know, I pulled something on that

bird. Got the name and address of

his grandfather, off the descriptive card

and wrote a letter on the train telling

him the old boy died and left him a
bunch of dough. Mailed it up there

in Greenlee, Vermont, when I went
through. Funny you didn't hear about
it."

Well—and this hasn't anything to do

with the story—the twenty-percent man
can no longer be called that, for he
charges twenty-five; the barber gives
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you a rotten shave unless you promise
him a tip when pay clay arrives; down-
town you can't get a decent suit of

clothes for less than fifty do)' pot
cash, and if you think you ctuk uay a

three-hundred d< ir diamond for less

than twenty-five /ou can think again.

All on account o the high cost of liv-

ing and doing business. Something
about manufacturers passing down the

tax and retailers forfeiting excess in-

comes and the surtax interference with
the Interstate Commerce Commission.
(That may be a little mixed. I can't

expl in it all, myself, but they can.)

And, oh, yes—something I nearly
forgot. I was talking to the medico
the other day and he says that the

company clerk is doing as well as can be
expected.

How to Work the

Government
(Continued from page 7)

gasoline. Politics is the action and
reaction of men in making and ad-
ministering this law, in causing the
Government to function.

In one way, there are no rules or

laws for politics. The law may tell me
how I shall take political action, but
it never tells me what political action

I shall take. Politics, to employ techni-

cal language, is the use of the discre-

tionary power confided by the Constitu-

tion or Government in the electorate or

its officers. What does that phrase
mean? Let us seek illustrations. The
President of the United States may
sign or veto a bill. The Constitution

tells him how to do it, but whether he
signs or vetoes it is at his own discre-

tion. It is a political act. Your repre-

sentative is elected according to law, but
whether he votes for or against the

Adjusted Compensation Bill is a polit-

ical act which he himself performs,
guided by his own judgment and dis-

cretion. You and I perform political

acts when we vote for the Republican
or Democratic ticket. No law compels
us to belong to either party or to any
party, or even to vote at all. But if

no one performed the simple political

act of voting the Government would
not work.

Politics, then, is not a thing to be de-

cried. It is the very breath of life in

our State and not to take the political

action which the State lays upon us is

to be as treacherous in time of peace
as a man who failed to register for the

draft was treacherous during the World
War. There is this difference, however
—failure to register for the draft was
made a crime by law, while failure to

take political action is left to the con-

science of each individual citizen.

Supposing we have an electorate with
the best will in the world to work the
Government. How can the individual

members do it? Individually they count
for very little. In combination they
count for a great deal. Individually I

help work the Government when I vote.

But all that means in most cases is that

I vote the Republican or the Democratic
ticket. It is true that I have performed
a political function, that I have helped
to work the Government, but that does
not mean that I have caused the Gov-
ernment to function as I wanted it to.

I voted for a party which caused the
Government to function as the party
wanted the Government to function.

1.

is Buddie's first and only

choice. He says it's stylish

— it fits— it gives satisfac-

tion—so it is his

Cluett, Peabody, Inc., Makers, Troy, N. Y.

SAVE HALF
Yet Get a

Brand New
Oliver

This is a most remarkable typewriter
offer, saving you half the usual price. A
brand new Oliver, direct from the fac-

tory, now costs less than a re' ilt type-
writer. Get the facts regarding ,ur price

reduction. And our liberal offer. Learn
all about the famous Oliver and its

superiorities. Over 950,000 sold.
Merely mail the coupon below. Learn how

you can get the finest Oliver ever built at an
amazing low price. Our offer includes

FREE TRIAL—EASY TERMS
Without sending a penny, you can have the

Oliver for five days free trial and then pay for
it like rent. You become your own salesman
and save all the selling cost. You deal direct
with the factory. Find out all about this astound-
ing and liberal offer by mailing the coupon now.

NOW The Oliver Typewriter Company, I

27F Oliver Typewriter Building,
I Chicago.

Please send me details of your Spe- i

|

cial Price Reduction Offer.

Name.. .•.
|

|
Street |

|

City State
j

Drums of s—_
Quality

f T[ 11»?riAO" years of leadership

^^^•S**" the professional drum^m field enables us to meet the exact needs
Of every drummer. We Combine

Quality and the Bight Price! Our profes-
sional model drums offer an opportunity to
develop talent at home. Practice with the
Victrola and later

—

Play Your Way Into Popularity

Call on your dealer and if he cannot supply
you write at once for the new 1922 catalogue.

LUDWIG & LUDWIG
1615 N. Lincoln St. Chicago, 111.

WANTED: TAILORING SALESMEN
MAKE BIG MONEY

from the very start—opportunity of your
lifetime to get into your own business. We
are the largest make-to-measure tailoring

house in the country, furnishing elaborate
sample equipments, including 500 all wool
fabrics and guarantee absolute satisfaction—
perfect fit, best workmanship, or no sale.

Write for line and all accessories to be sent
free. Earn from $75.00 to $200.00 per week.
State whether or not you have experience in

taking orders for men's made-to-measure
clothes.

A. L. WEEKERT, Sales Manager, Box 483, Chicago, 111.
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to join in the celebra-

tion of a custom we
instituted a score of

years ago, by visiting

your nearest INDIAN
MOTOCYCLE dealer

on

FEBRUARY It

Enjoy the special entertain-

ment, get a souvenir, meet
the boys.

See the complete line of 1922
INDIANS.

Two brand new models.

Numerous improvements.

Substantial price reductions.

Buy a motorcycle—cheapest
means of motor transporta-

tion, lowest operating cost.

ofaidtim

Hendee Manufacturing Co
Dept. L

Largest Motorcycle Manufacturer

in the World

Springfield, Massachusetts

Examinations soon. $lf»00 to $2300 a year.
Steady life-time job. Common education sut-

|

Anient. No "pull" necessary. Mail coupon for••••••••••^ Catalog.

Patterson Civil Service School \ p
£i

r
v̂

RS0N

Dept. 632-S ROCHESTER, N. Y. \ SERVICE
Sirs: Send me without charge your ^ SCHOOL
Catalog, describing this and other n.„, Koo q
U. S. Government positions. \ ucpt

-
°6* b

• Roches*
\ lor, H.I.

What is this thing that I am so at-

tached to and which I support; this
agent that I employ in working the
Government, this political party? A
political party has been technically de-
fined "as a permanent organization of
the electorate, having a common policy
as to what the State should do, and at-
tempting to realize this policy by elect-

ing its candidates to office." A few of
those words need explanation. A party
is an organization, it is more than a
chance gathering of members of the
electorate. It is an organized group
which continues from year to year, from
campaign to campaign. The party pos-
sesses a common policy as to what the
State should be and do.

This does not mean that all members
of the party think alike or all want the
same things. Senator Hiram Johnson
and Senator Lodge want the Republican
party to do very different things, and
Senator Underwood and Senator Reed
want the Democratic party to do very
different things. But both Senator
Lodge and Senator Johnson agree on
some common fundamentals which are
the policy of the Republican party, just
as Senator Reed and Senator Under-
wood are in agreement on certain
fundamentals for the Democratic party.
It is to accomplish these fundamentals
that we join one party or the other
and try, by the election of our candi-
dates to cause the Government to work
in the way we want it. The real way,
then, in which we work the Government
is by the election of our party candi-
dates. Hence, to work the Government,
we must work our parties.

The party itself may be worked both
from without and from within. A suf-
ficient number of the party's members
may vote for the candidates of the
other party and thus work the party
out of its job of running the Govern-
ment. There is not much satisfaction
in this method of controlling the party.
It really means giving the Government
to your opponents to work it as they
want.
The other way to control the party is

to work within it—to cause it to stand
for what you want the Government to
do. In general, almost any active group
within a party, if it is genuinely in-

terested and takes the time and thought
and energy which political action re-
quires, can make the party organization
listen to it and influence its action.
When The American Legion was or-

ganized almost the first question that
came up was, "Should it go into poli-

tics?" It was settled in the negative
early. And it was settled wisely be-
cause no veterans' organization could
ever have succeeded in making its mem-
bers vote solidly for any political party.
The Legion is composed neither of Re-
publicans or Democrats. It is Ameri-
can and includes representatives of all

political parties. Nor could any organi-
zation of ex-service men ever have
formed a successful political party of
its own since, aside from the impossi-
bility of obtaining agreement upon the
common political 'principles necessary to

create a party, it would have comprised
but a small fraction of the electorate.

Such a political party would be doomed
to be a minority one—and a powerless
one.
The Legion adopted the by-word,

"Policies, not politics," and by the pur-
suance of this policy it has already
moved walls in which, had it been a
political organization, it would not have

WfonCMldrenemgh
UseMusteroU
When you are wakened,

in the dead of night by that
warning, croupy cough,
get up and get the jar of
Musterole.

Rub the clean,white oint-
mentgentlyover the child's
throat and chest, and then
go back to bed.

Musterole penetrates the
skin with a warming tingle

and goes right to the seat

of trouble.
Will not blister like the old-

fashioned mustard plaster and it is

not messy to apply.

Made from pure oil of mustard,
Musterole takes the kinkout of stiff

necks, makes sore throats well,

Stops croupy coughs and colds.

Sold by druggists everywhere, in jars

and tubes, 35c and 65c; hospital size, $3.

The Musterole Co., Cleveland, Ohio

BETTER THAN A MUSTARD PLASTER

Sloan's for eVert/ muscle
in the Human Body"

Relief for all external pains and aches:
rheumatism, neuralgia, sciatica, lumbago,
sprains and strains, overworked and sore
muscles. Sloan's is good for all of them!
Don't rub—it penetrates.

Sold by dealers you know and can trust,

35c, 70c, $1.40.

Keep it handy

c. a.snow&co. Exss:»75

Send model sketch or photo for free advice, cost of

Patent, etc. Book on Patents, Trademarks and Copy-
rights free. Write or come to C.A.SNOW & CO.,710 8th St.,

opposite United States Patent Office, Washington, D. C.
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made a dent. There are no more strik-

ing examples of the power of a non-
political organization upon politicians
and upon the Government than the ac-
complishments of The American Legion
during the last two or three years, not
only nationally but in many States and
many communities. But this activity,
great as it has been, is influencing the
Government, not working it. It is

doubtful if the Legion, as the Legion,
could ever work the Government if it

tried. That is for the individuals
within a party.
But with The American Legion as an

organization outside of politics, should
its individual members refrain from ef-

forts to work the Government as they
consider it should be worked—with an
ambition, perhaps, for the advancement
of the policies for which the Legion
stands? The answer is, of course, em-
phatically no. It is almost a platitude
to say that every citizen owes it to his
country and to himself to take as much
of an interest in politics as he can and
the Legion is founded upon good citizen-
ship. The admonition is none the less
needed, however. And every citizen
should take a primary interest in the
affairs of his party to see that it works
the Government right. Every citizen
should pay his poll tax and vote, and
his participation should extend beyond
this minimum exhibition of interest in
proportion to the time and effort he can
give.

Help Your Disabled Buddy

THE queries given below are printed
in behalf of disabled men seeking

to get in touch with comrades whose
aid is necessary to substantiate claims
for government compensation. This
magazine will publish further inquiries
from men seeking proofs of disabilities
incurred in service, but can do so only
after the usual means of obtaining the
information have failed.

Joseph Brown, 90 Chestnut s*„ Lowell, Mass.,
wishes to hear from former members of Co. F,
53d Pnr. Inf.
Frank S. Buttkrwortii, Chairman State Fund

Committee, 120 Church st., New Haven. Conn.,
wishes to locate William H. Mizzen, formerly
of Bty. A, 18th Fid. Art., in connection with
claim to be filed by Mizzen's mother.
Ralph L. CHAMBERS, lllO Moran ave., Nor-

folk, Va., wishes to hear from anyone knowing
the whereabouts of Theodore Gaebe, formerly
of the Cth Rett. Sply. Co., U.S.M.C.
Dennis J. Fahuei.i.. 1101 Mulberry st., Ot-

tawa, 111., wishes to hear from a former buddy
of his son, Pvt. John E. FitzGerald, Btry C,
338th Fid Art., or from the Medical Officer of
the battery who attended him before his dis-
charpre and d ith from tuberculosis.

Chari.es C. GlFTORD, Kenmare, N. D., wishes
to obtain information regarding claims from
Capt. Photefield, who at last reports was in
the flth Inf., and of Capt. Hale, formerly of
Co. C, 2d M. 6. Bn, 18th Inf., 1st Div.
HARRY R. Holt, National Soldiers Home,

Tauus, Me., wishes to communicate with old
buddies of Co. D, 58th Inf., Camp Greene, and
of Co. D of the Casual Camp.
Lumey Jones, R. F. D. No. 1, Glencoe, Ala.,

wishes to get in touch with former members
of Btry. D, 44th Art., C.A.C.
FRANK McCall, 520 Madison Ave., Syracuse,

N. Y., would like to hear from Pvt. Miller and
Pvt. A. O. Daniels who were in the Med. Det.
of Co. I, 51st Pnr. Inf. at Cobern, Germany.
Konstantin Seiielnik, Marine Hospital, De-

troit, Mich., wishes to communicate with Lieut.
Becker of his former outfi:, Co. D, 110th Inf.,

28th Div.
Sam Ed Troxel, Ravenden Spriners, Ark.,

wishes to communicate with M. B. Elbert, for-
merly First Lieutenant in Co. C. 1st Bn., Re-
placement and Training Center at Camp Pike,
Ark.
Neil E. Watts, Havensville, Kans., wishes to

communicate with Frank L. Fry, of Pennsyl-
vania; Richard G. Hayward, of Indiana, anil

Thomas J. FitzGerald, of Michigan. He would
also like to locate his former lieutenant.

J. P. Wiggins, Stollings, W. Va.. wishes to
hear from members of Co. K. 357th Inf.

IVER JOHNSON
SAFETYREV AUTOMATIC

The Sign of Safety
In every corner of the world, the

"Hammer the Hammer" trademark is

known as a symbol of safety.

And so today, as fifty years ago, the

Iver Johnson is recognized as the safe,

dependable revolver for the home. No
danger of accidents. Thumps, bumps,
knocks, jolts won't discharge it. You can
"Hammer the Hammer."
When needed, the Iver Johnson re-

sponds with lightning quickness to the
intentional pull of the trigger. Drawn-
tempered piano wire springs—twice as
strong as ordinary flat springs—keep this

revolver always alert and ready for use.

Hammer and Hammerless models in.all

calibres. Regular, Perfect. Rubber, and
Western Walnut grips. If your dealer

hasn't the particular model you want,

write us.

FREE! Two interesting booklets full of information. Send at once
for the one that interests you. "A9 "—Firearms. " B9 "—Bicycles

IVER JOHNSON'S ARMS & CYCLE WORKS,
New York Office : 99 Chambers St.

9 River Street, Fitchburg, Mass.
San Francisco Office: 717 Market St.

Ask your dealer to show you
an Tver Johnson Champion
single barrel shotgun. Ac
curate, dependable, moder-
ately priced.

Ride an Iver Johnson
Truss-Bridge Bicycle.
Strong, speedy, easy'
riding and durable.
Models and prices to

suit everyone.

mm
T^Here at 60%
^of Market Price

This blue white perfectly cut dia-
mond 7-8 — 3-32 ct. at $52.50 among
bargains last list. Many other big
values inour lists. Buy HERE. Loan.,
values the price basis, not market

R'
values. This 75 year old diamond
banking firm has thousands unpaid
loans and other bargains must sell NOW.

Why Pay Full Prices
Anydlamond sent forabsolutelyfree examina-
tion at our risk. No obligation. No cost to vou.

SendforLatestList
Diamond Bargains described In detail. Tellaof
guaranteed loan values, unlimited exchange

privilege .details of fre« examination. Send now.
JOS. DeROY & SONS 9083 DeRoy Bldg.
Only Opposite Post Office, Pittsburgh, Pa.

Invents New Easy Way to

LEARN TO DANCE
Better Than a Personal Teacher
Arthur Murray, America's foremost

teacher of social dancing, has invented a
remarkable new easy method which enables
anyone to learn the newest steps at home
In only a few hours

—

at very Utile cast.
In a scries of tests, Arthur Murray has

proven conclusively that by his method, learning tr,

dance is easier and quicker than from a personal tcach-
—. er. 60.1100 learned dancing by mail.m * FREE DANCING LESSONS

The simplicity of Arthur Murray's
method Is amazing— Is Is revolutionizing
the teaching of danclngl No music or
partner is needed. Anyone who can walk
can become an accomplished dancer in a
very short time. To prove bow easily and
quickly ynu can learn, a Fox Trot lesson,
the Secret of Leading, and How to Gain
Confidence sent (in plain cover) free of
charge. No obligation. For mailing, send
10c. Don't envy others—surprise your
friends—send for your free lesson today!

ARTHUR MURRAY SCHOOL OF DANCING
Studio 140, 290 Broadway, New York

Wanted!
Railway Mail Clerks

$16O0to $2300Year
EVERY EX-SERVICE MAN
Should Write Immediately

/ Franklin Institute. Dept. B 188, Rochester, N. T.

/ Sirs: Send me, without charge,

. (1) sample Railway Mail Clerk Ex-
* amination questions; (2) Schedule show-

ji/* ing places of all coming U. S. Govern-
ed ment examinations; (3) list of many Gov-

<jy ernment jobs now open; (4) Information re-

Steady Work. No Layoffs. Paid Vacations.

Common education sufficient.

Ex-Semce Men get firal preference-

Send coupon today—SURE.

garding preference to ex-service men.

/
^ Name

/ Address



PAGE 22 THE AMERICAN LEGION WEEKLY

"I Got the Job!"
"I'm to be Manager of my Department

starting Monday. The boss said he had
been watching all the men. When he
found I had been studying at home with
the International Correspondence Schools
he knew I had the right stuff in me—
that I wai bound to malce good. Now we
can move over to that house on Oakland
Avenue and you can have a maid and
take things easy. I tellyou, Nell, taking
that course with the I. C. S. was the best
thing I ever did."

Spare-time study with the I. C. S. is winning
promotions for thousands of men and bringing
happiness to thousands of homes all over the
world. In offices, shops, stores, mines, mills and
on railroads, I. C. S. trained men are stepping up
to big jobs over the heads of older men, past
those whose only qualification is long service.

There is a Job Ahead ofYOU
Some man is going to be picked for it. The

boss can't take chances. When he selects the one
to hold it he is going to choose a trained man
with sound, practical knowledge of the work. Get
busy right now and put yourself in line for that
promotion. You can do it in spare time in your
own home through the I. C. S., just as nearly two
million men and women have done in the last 30
years, just as more than 130,000 men are doing
today.

The first step these men took was to mark and
mail this coupon. Make your start the same way !

»"*™"™TEAR OUT HERE —-— —
INTERNATIONAL CORRESPONDENCESCHOOLS

BOX 7064-E BCBANTON, PA.
Without cost or obligation, please explain how I can

qualify for the position, or in the subject betore which
I have marked an X in the list below:

—

DELEC. ENGINEER
Electric Lighting & Bys.

H Electric Wiring
Telegraph Engineer

|

Telephone Work
MECHANICAL ENOB.
Mechanical Draftsman

3 Machine Shop Practiee
Toolmaker

D Gas Engine Operating
CIVIL ENGINEER

O Surveying and Mapping
MINE FOR'N or ENGR.
STATIONARY ENGB.
Marine Engineer
ARCHITECT
Contractor and Builder
Architectural Draftsman
Concrete Builder
Structural Engineer
PLUMBING & HEAT'G
Sheet Metal Worker

8 Text. Overseer or Bunt.
CHEMIST 1

Pharmacy

BUSINESS MANAG'M'I
SALESMANSHIP
ADVERTISING
Railroad Positions
ILLUSTRATING
Show Card & Sign Ptg.
Cartooning
Private Secretary
Business Correspondent
BOOKKEEPER

S Stenographer & Typist
Cert. Pub. Accountant
TRAFFIC MANAGER
Railway Accountant
Commercial Law
GOOD ENGLISH
Com. School Subjects
CIVIL SERVICE
AUTOMOBILES

S Railway Mail Clerk
Mathematics
Navigation
Agriculture

Q Poultry I Spanish
Banking I T) Teacher

Name.

Street
and No.-

Cits.

Occupation

$IQ95 Buys l40Egg< Champion I

Id Belle City Incubator
|

Hot-Water, Copper Tank, Double
Walls Fibre Board, Self -Regulated
Safety Lamp, Deep Nursery. With
$7.95 Hot-Water 140-CtilcK $|Q95
Brooder — Both for only I W —

Express Prepaid
East of Rockies and allowed to points West

With this Guaranteed Hatching Outfit and my
Guide Boob for setting up and operating, your suc-
cess isassured. Save time—Order now—Share in my

$1000 in Prizes
Or write for Fr.. Poultry Book.
"Hatching Facts." Jim Rohan. Pre*.

Belle City IncubatorCo,
Box 91. Racine, Wis.

"Swing Your Partner,

Buddy!"
(Continued from page 13)

mas baskets. In many instances the
door receipts from dances have been
used to good advantage to help out the

post's or the Auxiliary's treasury.

It isn't so difficult to give a dance.

A good orchestra is the foundation.

The number of pieces needed depends
on the size of the hall. Ordinarily, four
or five pieces should supply enough jazz

to keep everyone happy.
It is usually a good investment for a

large public dance to hire a professional

orchestra with a well enough estab-

lished reputation so that it will be more
or less of a drawing card in itself. But
sometimes the post has enough musi-
cians among its own members to pick

up a satisfactory orchestra, especially

for informal dances.
Now, if you're going to spend time

and thought in getting up a worthwhile
dance, you want people to turn out to

it, whether it's a public dance for mak-
ing money or just an affair for Legion
members. That means you must adver-
tise it and let people know about it.

To begin with, tell the newspapers
about it, and if possible get a short ad-
vance story printed a week before the
dance is to be held. Then a day or so

before it is to take place, get in touch
with the newspapers again, and supply
them with material for a longer ad-

vance story. The best plan is to supply
a typewritten outline, with the names
of the committees and officers in charge,
patronesses, guests of honor, and so on.

In addition, some one officer or com-
mittee member thoroughly familiar with
all details should be appointed to inter-

view the newspapers or the reporters
assigned to cover the dance personally.

All newspapers should be supplied with
complimentary tickets. Probably the
best newspaper story of all will be the
one that describes the affair after it

has been held.

Attractive posters put in shop win-
dows and other places where they are
likely to be seen will serve to keep
people reminded of the event. One post
advertised its dance effectively by hav-
ing notices of it flashed on the screens

at moving picture theaters and by dis-

tributing descriptive leaflets.

But in addition to all this—to get
people to buy tickets and to come—the
members of the post can do good work
by "talking it up." The committee
should see to it that the post, and the
Auxiliary, too, for that matter, does
this. Word o' mouth advertising will

bring in actual results. It will remind
Tom and Susie that the poster down in

the drug store has a message for them
personally, and that if they want a good
time they'd better turn out, the way
all their friends are going to on that
evening, buy tickets and go to the dance.
No matter how good it is, the same old

thing over and over is likely to become
tiresome. It's well to remember this

in getting up dances. Many posts com-
bine formal and informal dances giv-

ing, say, informal dances every week,
and a formal dance, with the post's

officers in the receiving line, many
patronesses, guests of honor, specially

gotten-up programs, and so forth, once
a month. For informal dances one or
two patronesses are usually enough,
though of course this depends on cir-

cumstances.

Played byOne
MakesfunforAll

Watch a few moves of Puzzle Peg and
you will get a set of your own. It is

simply irresistible—the most baffling,

mysterious puzzle game ever invented.
You are sure you can solve it easily.
It looks so simple you expect to solve it in 5
minutes. When the 5 minutes are up you ask
for 15. When the 15 are up you declare you can
solve it in half an hour. But the cleverest puz-
zle workers often spend hours before they find
one solution, and remember already there are

30 Solutions Known
Can YOU Find One?

Are you good at puzzles? How long will it

take you to do it? Can you find more than one
solution? Can you find a solution that has not
been found before? Give yourself and your
friends the hours of pleasure that Puzzle Peg
brings. Enjoy the fun of watching the other
fellow fail—when he is sure he can solve it.

Remember it is the greatest game-for-one ever
invented. If you travel, if you are shut-in. if

you are lonely, if you have spare time, if you
like fun, if you want to make an appreciated
gift to a friend, go to any dealer in good games
and ask him for a set of

pujjle-peg
~

If your dealer does not
have it send only 50 cents

and we will mail you a com-
plete set by return mail

postpaid, together with booklet
showing thirty problems—every

one a fun maker for all the family.

Lubbers & Bell, 7fUmoitwwT

"For jnst one week 037 net profits were $164/'

write* R. A. Moyer, He it only one of hun-

dreds moki o£ big money acting as oar represen-

tative for this wonderful new light.

Burns Kerosene or Gasoline
Gives 300 candle power soft, bril-

liant light, restful to eyes. Costi

lo an «>vening. Absolutely safe.

Lights with match. Most wonder-
ful light of age—Table Lamps, Hanging
Lamps, Lanterns. Big season now on. You
can earn as Moyer has. Work all or spare
time, Commissions paid same day you take

orders. No experience necessary. Write to* Ol
day for catalog and agents FREE outfit offer.

THE AKRON LAMP CO.
1842 Lamp BIdg.,° Akron, Ohio

mmmmmmmmmmmmmmesBmemmm
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Thirst goes hand in hand with a dance.

Ice water is probably the best little

thirst quencher in the world. But some
prefer a fruit punch. Whatever you
supply for beverage purposes, be sure

that there's enough of it and that it's

comparatively easy to reach. A thirsty

man can't enjoy himself at any dance.

Then along about intermission time, it's

nice to have a dish of ice cream with
a piece of cake or some sandwiches and
coffee. For the real authentic informa-
tion about refreshments, consult the

Auxiliary.
And incidentally, it isn't such a bad

plan to consult the Auxiliary all the

way through. Some of the most success-

ful Legion dances have been given under
the direction of joint committees, repre-

senting both post and Auxiliary.

No one who has had his eye teeth

cut thinks this world is inhabited by
angels. And no buddie who has had
orders bellowed at him by a top sergeant
or lost his month's pay in a crap game
is totally ignorant that some people will

bear watching. When an American Le-
gion post gives a dance the name of the
American Legion and what it stands for
goes with it. It's always well to carry
out such provisions as your own common
sense might suggest or your wife or
your girl recommend to make doubly
sure that everything is clean, open and
aboveboard.

It's pretty hard to generalize about
dances because the problem is different
in almost every case, according to local

customs, the size of the town, and so on.

But it's safe to say that the dances the
Legion posts have held have been very
much worth while. They have supplied
fun and good times. They have helped
the members of posts and Auxiliaries to
become acquainted with each other.
Often they have supplied a means for
raising needed funds. They seem to
be a good thing—worth giving, and
worth giving in the right way.

An Outline of Compen-
sation—

I

(Continued from page 15)

fore he would have received the full
amount. No man would draw more
than $200 in cash in any one year.
The Legion has always believed that

the cash option would be selected only
by those men urgently in need of cash,
men who have been long jobless, for
instance. A dollar today would be of
more use to them than five dollars would
be five years later. The other four
options are designed to present ad-
vantages to men who can afford to wait
for their payments. The great major-
ity of veterans probably .have been able
to overcome partly the handicap which
their many months of service repre-
sented. Most of them have been work-
ing, they are not bothered unduly by
creditors or obligations which are dif-
ficult to meet. They are not particularly
flush, not accustomed to extra income
Irom clipping bonds, but able to break
even and do a little better perhaps.
They are on farms, in towns or in the
army of city workers in offices, stores
and factories. To them the cash would
come in mighty handy just now—espe-
cially those who compose the army corps
of newlyweds, those waiting to get mar-
ried and those who are the fathers of
post-armistice sons and daughters. It
is to appeal to these that the remaining

>
oo
F0RY0U!

Solve This Puzzle!

How's Tour Eyesight? Can Yon Find More Than 10 Objects Beginning With "B"?

% Free Gift for

I EVERYONE!

'$3,000*
IN SO FREE GIFTS

YOU WILL HAVE ALL KINDS OF FUN finding- the objects in the
the above picture starting with "B", like Baby, Balloon, Bear, etc
There are no hidden objects, everything is in plain sight. I f you
try you may win one of the $1,000 Prizes or a new 1922 model Buick Auto.

GIFTS C1«bs ••A" Class "B" Class "C
1st Jl.000.00 $300.00 $25.00
2nd 1.000.00 soo.oo 15.00
8rd BOO.00 100.00 10.00

4th 200.00 75.00 7.00

6th 100.00 30.00 6.00

6 th to 10th 2B.00 16.00 4.00

11th to 15th 10.00 7.60 8.00

16th to 26th 7.60 6.00 2,00
26 th to 60th 6.00 3.00 1.00

Class "A' '--Gift If yon buy two Pencils $5
Class "B"--Glftif youbuynne Pencil $3
Class "C"--Gift if you buy no Pencil

Prize Gifts On Deposit at
t

Republic State Bank,
Minneapolis

Costs Nothing To Try

Yon need not boy any-

thing In order towin. AH
-we want Is to get you ac-

quainted with tho HEN-
BER Silver and Gold
Pencils. Send In your
solution, that Is the most
Important step. We are
offering Extra Cash Prize

Gifts If you care to as-

sist In our advertising

campaign by ordering one
or two of our high grade
Henber Pencils.

PLAN IN A NUTSHELL- If
your solution Is awarded first Gift

end you have ordered two of our
$3.50 Sterling Silver Pencils (Special

SB) you would wia $1,000; if you bad
ordered one $3.50 pencil (Special $3) your

gift would be $300; If you had ordered no pencil your Gift would be $25.

YOU CANNOT WIN UNLESS YOU TRY.

Everyone To Receive FREE Gifts
Everyone who sends In

a solution will receive
free surprise Gift. This
Gift will be mailed abso-
lutely free of all cost

Others Won $1,000
our last puzzle Walter Rice, Ten-

etrike, Minn,, won $1,000. He had sent
In a $5 order. Last summer Mrs. Ella
Phillips, Clifton. Colo., won $1,000. 1S-
year Virginia Johnson, Barlow, Ky..

When your puzzle solution won $600, You may be tho next winner:

reaches our office. II doesn't cost anything lo try.

RULES
1. Whoever Bends in tho biggest
and moat nearly correct number of
visible objects appearing in the
puzzle starting with "B" will be
awarded first Giftand SO on down
the list of 50 free Gifts. In case of
tie duplicate Gifts will he awarded,
2. Useonly English words. Yourso-
lutfonmustnotlnclude hyphenated,
obsolete,compounder foreignwords,

5. It Is permissible to name either
singular or plural, but both cannot
be used. Words of same spelling,

but different meaning will count
only once, but any part of an object
can be named.
4. Write words on one aide of paper
only, numbering each one, 1. 2, 3, 4,

etc.

6. Three prominent people of Mln*
neapolis have consented to act aa
Judges, A. H. Gilbertson, Vlce-
Pres. Republic State Bank; B. K.
Woods, Principal, Office Training
School; Mrs. Mabel Currier, Teach-
er. Their decision must be accepted
as final and conclusive.

6. Anyone may complete for the
freeGifts except employees or their
relatives of the Henber Company.
7, Your solution mustbe mailed by
M-nvhM. 1922. The judges will meet
two weeks later. The winners and
correct list of words will be mailed
to persona sending In a Pencil order.

Advertising Campaign for Henber Pencil

We want every man, woman and child to become
acquainted with the Henber Silver and Gold
Pencils, the most useful of all writing appll.

aces. That's why we are giving away these
prize gifts. Yon will Tike the Henber

Pencil, ft Is fully guaranteed, your money
back If not satisfied, Henber PencilsAddress

Your Solution To

The Henber Co.
Dept. 48

Minneapolis, Minnesota

Lady's 8T Gent's Style The Illustration shows\
only one of our style

of pencils, the Lady's Sterling Silver, (regulai
$3.60 now $3). The gentleman's size is similar ex-
cept the barrel Is longer and comes with a safety '

clip. Thebarrel Is beautifuliychaseengraved. The
Henber has many distinctive features, repelling

ake most suitable gifta for every lead devise; safety clasp; non-clogging mecha-
occaslon. nism; lightness of pencil, etc. Your money back

If not satisfied.

PriPPC RpHiippH During this campaign Sterling Silver$3.60^rtibca neuuieu va ,uo ,3 offered at $3 00 (two for J6)> >
^be $6.00 Gold Filled can be had at ?5. Lady's

! Gent's Styles.

MINSTRELS
Musical Comedies
and Revues with
Complete Instruc-

tions for Staging. You can put on your
own show with our books. Opening Cho-
ruses and Finales, Skits and Afterpieces, Monologues,
Songs. Vaudeville Acts, How to Stage a Minstrel
Show, Wigs, Make-up. Big Catalogue free.

T. S. DENISON & CO.
623 So. Wabash, Dept. 66 CHICAGO
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IQAFOR ONE

Illustrators, Cartoonists, Commercial Artists
make big money. You can earn $25 to $100 a week
and more. Learn at home in spare time under personal
direction by one of America's most famous newspaper,«•!«•»» magazine, advertising artists

Ft-, * of 30 years' sucessful experience,
ree Coupon \7-£ i BE AN ARTIST
Washington \ t>eligbtful, fascinating profes-

School of Art, InC.l slon; Wonderful new bome-
n .... . >> a study method makes drawing
Koom 1793 Marden Bldg. J easy! Send coupon or postal

Washington, D. C. « today foramazing offer—com-
\ plete Artist's Outfit given.

FHI^'Trt^TS'OUT \ FREE I To new students.

c.t , l \ Write for handsome book.

How, to Become an \ Don't delay—write or send
arl,ls*"

^ coupon at once. Address

Name I Washington

Addre., \ Sch°o1 of Art
'
InC -

1 Room 1793 Marden Bldg.

City State 1 Washington, D. C.

DC A RAILWAY
DlTRAFFIC INSPECTOR

MEN WANTED! EARN UP

t

T0S250 PERMO., EXPENSES PAID!
This fascinating profession de-
mands trained men! Unusual
opportunities; meet big railway
officials; travel, something new
every day. Start at $110 per
Mo., expenses paid. Prepare
in 3 mos. spare-time home study.

Any average man can qualify.

POSITION GUARANTEED
or money refunded. You
take no risk. Write Today
lor Free Bookht No. D-619.
Don't delay. standard

BUSINESS TRAINING
NSTITUTE.

NEWMONITOR HEATINGIRON
m g%py»M $60 to $80 a week actually being

made now by men and women,
eryn vad The original—the best—the low-
9E.ni* run est priced. Niokel plated—looks
C D C C OUTFIT good— makes good— sella fast—
rriCilaOFKR guaranteed. Mo experience need-

ed. Women as well
as men. Exclusive
territory. Work all
or spare time. Mrs.
Stockman. Kansas,
soldlO in half a day.
Pearman, Ky. made
$150 first week. Lib*
eral terms. Prompt
service. Write today.

THEMONITORSADIRON CO.
417 Fay St. BIG PRAIRIE,OHIO

MEN WANT!
to call on homes, auto owners, garages, stores,

factories, hotels, to demonstrate and take orders
for new Super Fyr-Fyter. Approved by Under-
writers. Blaik made (59.60 tirst week. DePries

>raged $7,000 a year for last 3 years. No ex-
perience necessary. We train you free so you can
earn 12,000 to (10,000 yearly. Write us today.
Fyr-Fyter Co., 212 Fyr-Fyter Bid?., Dayton, O.

four options of the Legion's adjusted
compensation bill have been drawn.
An especial appeal is contained in

the second of the five options—the plan
offering adjusted service certificates in
place of cash. These certificates in
reality would be paid-up twenty-year
endowment insurance policies. The bili

describes this second option as follows:

The Secretary of the Treasury, upon
certification from the Secretary of War or
the Secretary of the Navy ... is directed
to issue without cost to the veteran desig-
nated therein an adjusted service certificate

of a face value equal to the sum of (1)
the adjusted service pay of the veteran
increased by 40 percent . . . plus (2) in-

terest thereon for 20 years at the rate of

4V2 percent per annum, compounded annu-
ally (such amount, being approximately
equal to 3.38 times the adjusted service

pay of the veteran). The veteran shall

name the beneficiary of the certificate and
may from time to time, with the approval
of the Secretary of the Treasury, alter such

beneficiary. The amount of the face value

of the certificate shall be payable (1) to

the veteran 20 years after it becomes effec-

tive, or (2) upon the death of the veteran

prior thereto, to the beneficiary named.

This benefit is in effect a paid-up
twenty-year endowment insurance pol-

icy. The veteran who is not in immedi-
ate need of money will find it an op-
portunity to provide for his own future
and to give protection to his family in

the meantime. As pointed out in the
quotation above, the amount the veteran
will receive eventually will be more
than three times the amount he would
get by taking cash payments. And
should he die, his family will receive the
full face value of his certificate. An
example will show the merits of this

plan over the cash option.

Assume that a veteran is entitled to

$500 in cash payments. The face value
of the adjusted service certificate he
could have would be approximately
$1,690. ($500 plus $200, compounded
annually for twenty years at AV2 per-
cent.) If he should be alive twenty
years from now he would receive this

sum of $1,690 with no strings attached
to it. If he should die at any time
within the twenty years, his family, or
his designated beneficiary, would re-

ceive the $1,690. Statistics show that
only a small percentage of persons are
independent at the age of fifty. The
adjusted service certificate would offer

a guarantee of the future to every man
who could adapt his necessities to take
advantage of it.

But there is still another advantage
of the insurance plan—a very im-
portant advantage. A veteran would
not have to wait the full twenty years
to derive benefit from his compensation
under the certificate plan. The bill

provides for the establishment of a
revolving loan fund and two years
after he obtains his certificate he may
obtain a loan upon it. The amount of
the loan to any one veteran is governed
by these rules

:

If the loan is made during the third to

fifth year ... 90 percent of the sum of

(1) the adjusted service pay plus (2) in-

terest thereon from the date the certificate

becomes effective to the time of the making
of the loan at the rate of 4% percent per
annum, compounded annually.

If the loan is made from the sixth to the
twentieth year ... 80 percent of the sum
of (1) the adjusted service pay of the

75%

A Lamp that

Can Never Be

Made Again

This is a lamp so inter-
twined in history with the
World War that to future
generations it will be as
cherished as a sword from
Bunker Hill.

Notice the symmetrical
, , . ,

architectural line s—s e e
what a look oi stately dignity it has compared with the
merely "pretty" lamps you find in the average store
These are not merely lines of ART. Their very look of
power and strength which lends such artistic beauty to
the lamp also tells the story of the greatest single instru-
ment of victory in the World War. For the shaft of each
of these lamps is itself one of the heroic shells for the
famous French-American "Seventy Fives"—the gallant"75" with which the Germans never did succeed in
coping.
The shade was especially designed for the VictoryLamp by that great painter. Franklin Booth. The whole

lamp is considered by artists as one of the greatest artis-
tic achievements of recent years. It is particularly ap-
propriate for the home of a World War veteran or for
your Post's headquarters. Only a few lamps still left
No more can be made. Price about one-third the cost
of lamps of this class in retail stores. Easy terms to
Legion members or Posts. Write today for full particu-
lars, sent free.

DECORATIVE ARTS LEAGUE
175 Fifth Ave., New York, N. Y.

An'amazimr offer, 2 beautiful, extra finely
woven Silk finish.'.] Suiesette J-ongeeShirts
for only $4.35 for both. Guaranteed worth
$3 each. Attached buttoned-down collar,
6 button coat front, newest style, 1 but-
ton soft-cuff. Double stitched full cut;
double yoke and c<>Har;convenient pocket.
Not a mailorder shirt, but the kind sold
in high-class shops only.

Send No Money ^."SySiiSS
only $4.35 plus postage for the 2 shirts.
Examine them. Compare them. If not
worth $3 for EACH, money buck at once.
Tan or white. Fast color. Collar sizes 14
to 17. State size. Write for free catalog.

F. V. FRANKEL Dept. P-82 353 5th Avenue, New

POULTRY BOOK
Latest and best yet; 144

pages, 215 beautiful pictures and color plate?.
Hatching, rearing, feeding and disease infor-

,\ mation; describes the busy Poultry Farm—
handling 53 varieties including Indian Run-
ners. Tells how to properly choose fowls,
eggs, incubators, cheap feed and PURE-

BRED BABY CHICKS. This practical book
worth dollars mailed for 10 cents.

Berry's Poultry Farm, Box 52 Clarlnda, Iowa

1/2 the Average Motorcycle Price
Six other "big" motorcycles average $370 in

price. Cleveland Motorcycle sells at half

that, and goes 75 miles to the gallon—15,000
miles on tires.Write C 1 Q C
for catalog "L.".. .0100
Cleveland Motorcycle Mfg. Co.>

Clereland, U. S. A.

rf=3o[=1ot=]r=ior=ii=jor^=jor=ji

| How About the Moral Man? g
by Roderick Stebbins

and other liberal religious literature sent 171

FREE [IJ

Aiitas: M. MATHEWS, Room 3G O

[j]
25 Beacon Street, Boston, Mass.

|j|

*© LESSONS
JT JTlJCtlj In Public Speaking

Write for particulars of this extraordinary offer. lO
lessons in public speaking absolutely free. Become a
powerful speaker in spare time by mail. Overcome
"stags fright," enlarge your vocabulary, train your
memory, gain self-confidence. Increase your earning
power, popularity. Write at once. While this offer lasts.

NorthAmerican Institute,
3601K^*" Chicago
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GET INTO
Advertising!
LEARN BY MAItr- %J

Makeyour Post
a Live One

ADVERTISING principlesare
grasped quickly as we teach them.

Our course will open big opportunities

for you in the best paying field in the

business world. Start now!

Some New Features
Our 27th year; course im
proved, enlarged, faculty in-

creased for 1922. Students
now receive instruction in

Modern Business Admin-
istration. Complete
working outfit free

with first lessons.

FREE!
This book tells
you all about advertis.

ing and the course which
any advertising man will

tell you is the best. Pic-
tures of advertising stars-
some of their work in colors N|
—what graduates are doing

—

prices, terms, etc. Write!

PAGE-DAVIS SCHOOL
Dept. F-2 Page Bldg. Chicago

To introduce the best auto-
mobile tires in the world.
Made underour new and ex-
clusive Internal Hydraulic

Expansion Process thatelim-

inates Blow-Out—Stone-Bruise

—Rim-Cut anc? enables us to

sell our tires under a

10,000 MILE
GUARANTEE
We want an agent in every
community to use and in-

troduce these wonderful
tires at our astonishingly

low prices to all motorcar owners.

Write for booklet fully describing this new
process and explaining our amazing in-

troductory offer to owner agents.

Hydro-UnitedTire Co.
Dept. 200 Chicago, San Francisco, Pottstown, Pa.

Thii is a well-made violin, and is popular model of medium size.
It ia finely proportioned and well finished. Body is well arched
from the center with ample depth from the bridpre. Flamed maple
back and sides to match. It ia a beauty. We send it complete, bow,
rosin, etc., FULL INSTRUCTIONS how to play, for selling only 30
packages of Post Cards at 10c per pack. We trust you. Just write to

Jones Mfg. Co., Dept. 82, Attleboro, Mass.

FOW DIVISION
^IbRANCH^Service

Our new Catalog, fully illustrated, free upon re-

quest. Aepnts wanted in eaeh Locality. Sterling
$2.50. 10K Gold $7.50. 14K Gold $10.00.

Clf rDAIlCF Pfi 131 Bruce Avenue
. ti. UKUUJL tU. North Attleboro, Mass.

veteran increased by 40 percent, plus (2)
interest thereon from the date the cer-

tificate becomes effective to the time of
making the loan, at the rate of 4^ percent
compounded annually.

This loan feature means that two
years from the time a veteran would
get his certificate, he could obtain in

cash from the Government a sum larger
than he would receive as the total of
cash payments under the adjusted serv-
ice pay option. He would have the
opportunity to pay back his loan in

installments. He would be charged
interest at the rate of 4% percent while
he held the loan. The postoffice de-
partment, under the terms of the bill,

would handle the loan business under
this plan and applications would be
received by any postmaster of a first,

second or third class postoffice. In
case the veteran obtained a loan and
were unable to repay it, principal and
interest would be charged against the
amount he would be entitled to at the
end of the twenty-year period. He
couldn't lose.

Most of us know that, broadly speak-
ing, veterans who held a rank higher
than that of Captain in the Army or
Lieutenant in the Navy are not entitled
to payments for the period they held
these higher ranks. Of course, the
higher officers who served in lower
grades earlier would be. entitled to com-
pensation for the period they served in

such lower grades. Here are some other
classes not entitled to payment:

Any civilian officer or employe of the
military or naval forces, contract surgeon,
cadet of the U. S. Military Academy, mid-
shipman, cadet of the Coast Guard, mem-
ber of the Reserve Officers Training Corps,
member of the Students Army Training
Corps (except an enlisted man detailed

thereto'), member of the United States
Guards, member of a development battalion;

member of the U. S. Disciplinary Bar-
racks Guard; member of Philippine Scouts;

Philippine Guard or Philippine Constabu-
lary, Porto Rico Regiment of Infantry, Na-
tional Guard of Hawaii, member of the in-

sular force of the Navy, member of the

Samoan native guard and band of the

Navy, or Indian Scout—in each case for

the period of service as such.

Any individual entering the military or

naval service after November 11, 1918, for

any period after such entrance.

Any individual originally entering the

service for limited service or special serv-

ice not overseas service.

Any individual performing home service

not with troops and receiving commuta-
tion of quarters or subsistence.

Any individual who has been absent from
duty on account of disease resulting from
his own intemperate use of drugs or alco-

holic liquor or other misconduct, for the

period of such absence.

Any individual granted a farm or indus-

trial furlough, for the period of such fur-

lough.

Any individual detailed for work on
roads or other highway construction or

repair work, for the period during which
his pay was equalized to conform to the

compensation paid to civilian employes in

the same or like employment.
Any individual who has been absent

without proper authority for more than one
day or in confinement under sentence or

awaiting trial and disposition of his case,

if the trial resulted in his conviction, for

the period of such absence or confinement.

Members of the National Guard

Keep your members posted on local Legion news.
Boost the attendance at regular and special meet-
ings. Collect Legion dues promptly. Win the

active interest of every member.

is used by hundreds of Legion posts to print notices

of meetings, return post cards, illustrated bulletins

of Legion news, announcements of paradea, dances
and special duty.

This machine prints anything that can be written.
It prints form letters with fac-simile signature. It

prints bulletins, letters, announcements, at a cost of

20 cents a thousand. Easy to operate. No type to

set—no trouble—no muss. Vet
it costs only £43. 50.

FREE TRIAL TO LEGION
POSTS

Test the Rotospecd for ten days
at our risk in your Post Head-
quarters. See how much time
and money it saves you. How it

stimulates interest in Legion af-

eck the coupon below
and we will send you
either the machine
equipped and ready
for work,or samplesof
letters and bulletins

used by other Legion
Posts, and details of

our free trial offer.

ROTOSPEED CO.
hird St., Dayton, Ohio

MAIL THIS COUPON TODAY
Check whether you want machine now or booklet and
samples of work.

The Rotospeed Co., 750 E. Third St., Daylon, Ohio
Please send me complete Rotosppcd Machine and Free Trial
Equipment. After 10 days' trial 1 will pay $43.50 or return the

"

Name. .

.

Address

.

START IN BUSINESS
Make Real Money
on Small Capital

All over the U. S. and
Canada we are establish np.

Vulcanizing Service ' Sta-
tions. Start one in your
town. Make $10 to $30
per day on a $350 invest?
ment. We instruct you
and furnish the Most
Modern Methods ar.''

Equipment—
THE ANDERSON
Known the World Ouei
We have 34 Schools in U. S,

and 4 in Canada. Oneisneai
you. School pays you Sr. per
day while teaming to operate
your station. Write for full

particulars-TODAY.

THE ANDERSON STEAM VULCANIZER CO.
Manufacturers of Modern Tire Repair Equipment

120 Williams Bldg., Indianapolis, U. S. A.

taking orders for guarantees hosiery
for men, women, children. All styles,

colors, including finest line silk hose.

Guaranteed To Give
Satisfaction or New Hose Free

Often take orders for dozen pairs in

one family.
_
Repeat orders make

you^steady income. Devote spare
time or full time. It will pay any
man or woman to handle this
guaranteed line. No experience
neaessary. Get started at once.
Best season of the year. Write
for samples.

Thomas' Mfg. Co. H-5101 Dayton, Ohio

Short-Story Writing
A course of forty lessons In the history,

form, structure, and writing of the Short
Story, taught by J. Berg Esenwein, for

x-jjyears Editor Lippincotfs Magazine. Over
I v HaK«- /'"" I Stutfu {'nurses under pro.r ' i tn*m in Harvard. Brown, Cornelt and

diva colleges.

160-paire catalog free. Write to-day.

THE HOME CORRESPONDENCE SCHOOL
Dept. 44. Springfield. Mass.
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Sturdy work shoe: Mumon last. United
States paid $6. 1 5 per pair. Chocolate color:
Bellows tongue keeps out dirt." reinforced
counters, heavy I ong-wear soles. A wonder
ior work and comfort. Send no money
Pay Postman $3.49. Money back if

dissatisfied. Order No. 950.

RELIABLE MAIL ORDER CO.
Boston 10, Mass. Department G

Send for FREE Catalog No. 1032-G

Showing the largest assortment or
the most exquisite Jewelry. Gen-
uine Diamonds, standard makes of
Watches, Silverware and French
Ivory Toiletware. Everythinc at
rock bottom prices—ten months
to pay on anvthing. Address
Dept. 10*>2-G.

Capital $1,000,000
"The House of Quality"

L. W. SWEET, Inc.
1650-1660 Broadway, New York
CoorriKhted 1S20 by L. W. Sweet. Inc.

BIG VALUE for 10 Gfs.
6 Songs, -words and music; 25 Pic-

tures Pretty Girls;40 Waysto Make
Money; 1 Joke Book; 1 Book on
Love; 1 Magic Book; 1 Book Letter
Writing; 1 Dream Book and For-
tune Teller; 1 Cook Book; 1 Base
Ball Book, gives rules for games; 1

Toy Maker Book; Language of
Flowers; 1 Morse Telegraph Alpha-
bet; 12 Chemical Experiments;
PMagic Age Table; Great North Pole
Game; 100 Conundrums; 3 Puzzles;

12 Games; 30 Verses for Autograph Albums. All

the above by mail for 10 cts. and » cts. postage.

B0IAL SALES CO., Box 511, South Norwalk, Cona.

AGENTS S»
CBK

Demonstrating and Taking Orders-
No experience necessary. SEIBERT
made $8 first day, with new patented
Moore Automatic Self-Winding
Clothes Line and Reel, approved by
Good Housekeeping, prevents dirt, knots

3R3S£ and tangles—used indoors or out. Don't
overlook this— let us prove it best

money maker. Sample Free to Workers.

Universal Appliance Company
Dept. 321 57 Main St., Cincinnati, Ohio

Agents: $48 aWeek
taking orders for Aluminum Handle Cutlery Set.

Brand new. Written guarantee with each set. We
deliver and collect.

PAY YOU DAILY
Steady employment. No
lay otts. We need 500 Sales
Agents, men and women,
to cover every county in
the U. S. Big money for
spare time. Write for every
day money plan.

Jennings Mfg. Co., Delight 304 Dayton, Ohio

called into service by proclamation of
the President dated July 3, 1917 are
presumed to have been in active service
from that date. It is also important
to remember that no right to adjusted
service pay or any other option shall
be assignable as security for a loan or
any other purpose, and any such assign-
ment will be held void.

There are some other general con-
siderations affecting the bill as a whole
which ought to be included here. Go-
ing back to the first part of this article,

there should be explained more fully
perhaps just what conditions affect
eligibility to receive adjusted compensa-
tion. First there are the definition of
home service and overseas service. The
bill says:

The term "overseas service" means serv-

ice on shore in Europe or Asia, exclusive of
China, Japan and the Philippine Islands;

and service afloat, including the period

from the date of embarkation for such

service to the date of disembarkation on

return from such service, both dates inclu-

sive; and the term "home service" means
all service not overseas service.

What has been written makes it clear

that the cash option and the adjusted
service certificate option each would
have an especial appeal to different

groups of veterans. Next week, in a
continuation of this article, the advan-
tages of the three other optional plans

—

vocational training, farm or home aid

and land settlement—will be described.

Each plan would have outstanding ad-

vantages for certain veterans. The
farm or home aid option, for instance,

would present unusual opportunities to

an unusually large group and more men
might accept this benefit than any other.

IMPORTANT
Sometimes, when a renewal is

sent to the Weekly an address is

given which is not the correct one.
We have entered your name on our
1922 mailing list to the address
shown on the new subscription
card.

If the Weekly is being sent you
at an incorrect address, send us
immediately both your old and
new addresses, as well as your
post's name and number, so that
we can make the adjustment
before March 1st.

March 1st is the date on which we
discontinue all names for which we
have not received a renewal. If

you have neglected to pay your
dues this year do it now so that
there will be no interruption in the
delivery of the Weekly.

If you don't receive the Weekly
regularly, write immediately.
Don't wait a month or two before
telling us about it. We want you
to get the Weekly every week.
And whenever you change your
address, tell us in advance. We
can then make the change and
you won't miss any copies.

Do not send in your membership
card, only your subscription card.

Address all communications to

the Circulation Manager, The
American Legion Weekly, 627 West
43d Street, New York City.

'" ""Vi'be^m"'" Ability to sell is the

j
e
j5

r

onod"y'!'n four hiu'Jl
best money-maker in the

and$85 one week In spare World. Many men, drudg-
time '

[ng long hours for small
pay, have the Power to

Sell—but don't realize it.

Here is your opportunity—without costing you
a cent—without risking your job—Learn to
be an Expert Salesman and make a
large income while learning.
Carl Coonrod. Pawhuska. Okla , learned so rapidly

he has averaged $500 a month Walter Dowman. who
was working for $00 a month now makes $450 00.

What these men are doing you can do. They
are selling Goodyear Guaranteed Rainproofed
All-Weather Coats Direct to Wearer. We have
7,000 hustling salesmen, enjoying their work
and making a fine living at it! They learned
Salesmanship through actual experience. Most
of them started working spare time.

Complete Sales Outfit Free
Together with Course in Scientific Salesmanship and
copy of book "Man to Man" will be sent to you FREE
by return mail It's a clean, honest business proposi-
tion. If you have a job--start working spare time.
A Postal Card will bring this Complete Free Outfit.

You can start making money at once. Write Today.

GOODYEAR MANUFACTURING CO.
122-D Goodyear Bldg. Kansas City, Mo.

GREAT
>8PORT

YOUR

a Barrel.under the Table, 1

of a Door, Into a TRUNK,nESK in SCHOOL, Any Old Place
Great FUN fooling the TEACHER,
jBFriends,EVERYBODY with Our BK ©
f- CLAXOPHONE Jiois

Whtch'Sete Oo yonr Tongne Unseen, it NEVER FAILS Anybody
Imt.Birdaetc. The CLAXOPHONE. with Full Instructions, aSet
Of*SECRET-WRITING TRICK, (beats Invs., Ink) a MAGIC-DIAL
Trick, (a Great Moneymaker) ALSO, Tbia Marvelous Novelty.

NEWSCIENTIFICWONDER ^gSf? with it yon
Apparently

See thruCIo
thea.See the

bones in youi

Fingers,Lead

, ,
- ^^fn Pencil, etc

_ FOB 25C BlGFUrT^^^'-^^^^HNoendof funl

WE SEND ALL ABOVE Novelties by pre-paid Mai! for -\ 0C-|
8 For 25 eta. A nice Souvenier Free with each 25 ct. order-

CLAXO TRICK CO.DepU-A-L,NEW HAVEN,CT,[
WE GIVE The BEST and MOST for The MONEY

Agents: $40 a Week
If you are making less write us at once. You can
devote all of your time or only a few hours a day
taking orders for Liberty Raincoats — made to

order in our own factory. All you do is

take orders. We arrange so you get

Dur profits the same day.

No Capital Needed
No experience necessary. You will

Lbe delighted when you get our letter

I explaining everything. It's so easy
Some of our Representatives make
as high as $20 a day. Just send your
name and we will send you all the
details of our offer, and show you
how you can have a permanent
business, that will bring you a big

Income. Be sure and write today.

LIBERTY COAT COMPANY
1102 Liberty Building

DAYTON. OHIO

S O O %
PROFIT

<£Cfi (tOAA per week. Free
«PDU $ZUU 3ampl ea GOLD
SIGN LETTERS for store and office

windows. Anyone can put them on.

Big demand everywhere. Liberal

offer to general agents.

METALLIC LETTER CO. 429-F N. Clark, Chicago

II AGENTS



GENUINE

Bull Durham
tobacco makes 50

fl
ood cigarettes for

10c
©fl Guaranteed by

SAIL/ JtWAJL^CCC*^
INCORPORATED

—which means that if you don't like "BULL" DURHAM
Tobacco you can get your money back from the dealer.



HowWould libu Introduce
This Newcomer?

/F you were the hostess of a dinner
party and your out-of-town guest

arrived rather late, how would you \
present him? Would you introduce /

him to all at once? Would you in-

troduce him to the person in whose
honor the dinner is given? Would
you take him to each guest individ-
ually? Which is correct?

THE man who would be cultured, well-

mannered, and the woman who would
possess that coveted gift of charm, must

cultivate the art of introduction. For he who
can create a pleasant atmosphere between
strangers, who can make conversation run
smoothly and pleasantly, distinguishes him-
self as a person of breeding.

Every day, in both the business and socia
worlds, occasion arises for the introduction.
Perhaps it is a business acquaintance who
desires to meet your brother. Perhaps it is a
friend who would like to meet another friend.

The next time you introduce two people,
notice whether the feeling you create is friendly
and pleasant or whether it is uncomfortably
strained.

Let us pretend that you are at the club with
Mr. Jones, a young friend. There you meet
elderly Mr. Blank. In introducing your two
friends, would you say "Mr. Blank, let me
present Mr. Jones," or "Mr. Jones, let me
present Mr. Blank"} If Mr. Blank is the
cultured, well-bred gentleman he seems to be,

would he 'say, "Pleased to meet you?" What
would be the correct thing for him to say?

As he is an old friend of the family, you take
Mr. Blank home for di nner. But your sister

has never met him. Would you say, "Mr.
Blank, this is my sister, Rose," or "Rose, this is

Mr. Blank?" Is it correct for Mr. Blank and
Rose to shake hands? If she is seated, shall

Rose rise and acknowledge her brother's intro-

duction?

Later in the evening you go with Mr. Blank
to the theatre. In the lobby, Mr. Blank
recognizes some friends of his wife, and he
greets them. You have never met the ladies;
never spoken to them. Should you lift your
hat, or merely nod and smile?

In the box at the theatre is Mrs. Blank with
several friends. Mr. Blank presents you—do
you shake hands with the ladies? Do you bow
to Mrs. Blank? Would you use any of these
expressions: "How do you do?" Pleased to

know you," "Delighted."

Ordinary, haphazard introductions are as
ungraceful as they are ungratifying. If cor-
rectly tendered, the introduction becomes a
graceful and becoming art. To be able to in-

troduce correctly is to command the respect
and honor of all whom you come in contact
with.

How Do You Ask a Lady
to Dance ?

One breach of etiquette in the ballroom
condemns you as a hopeless vulgarian! One
little blunder and people begin to wonder
whether you are such a tremendous success,
after all!

If you are truly a gentleman your gallantry
will distinguish youiin the' ballroom. If you
are a cultured woman, your grace and delicacy
will make you the envy of less charming
women. The ballroom is!- without doubt,
the ideal place to impress by one's culture and
refinement.

Let us pretend once again. You have taken
your fiancee to a dance. The first few dances
were hers, of course. But for the fourth you
decided to ask a young lady, who happens to be
a wall-flower, to share with you. How shall

you excuse yourself to your fiancee? How do
you ask the other young lady to dance?
Which are the correct and which the incorrect
forms? Can you make the young lady feel

happy and at ease, or will she feel uncomfort-
able and embarrassed?

The music ceases and you must return to
your fiancee. Do you find another partner for
the young lady you have been dancing with?
Do yoti escort her back to her seat? What is

the proper thing to do; to say?

It is growing rather late, and you are warm
and tired. Is it in accordance with etiquette's
laws to wander out on the veranda? What is

the correct thing to do if you cannot, for any
reason, fulfill a promised dance?

And the woman at the dance. What shall

she wear? May she under any condition ask
for a dance? May she refuse to dance without
reason? What are the usual formSiOf refusal?
How many times is it correct for a girl to dance
with the same partner? What shall the young
girl who is not asked to dance do?

Both the man and woman must know the
etiquette of the ballroom—must know just
what to do and what to say. It is the badge of
culture and refinement, and not even poverty
can hide it.

What Shall I Wear Tonight ?

You have asked yourself that question many
times. "What shall I wear to-night?" Whether
you are a man, or a woman, it is utterly essential
that you wear only what is perfect in taste and
correct according to the etiquette of the occasion.
What does a man wear to an afternoon dance?
What does a woman wear? What is worn to the
evening entertainment? to the wedding? to the
funeral? Do you know what a Tuxedo is? When
is it worn? We will pretend, once again, that you
are invited to an important afternoon function.
What would you wear? Is the high,,silk hat
correct? And if your sister'aceompanies you, what
should she wear?

Are pearls worn in the afternoon? When are
diamonds worn, and to what functions? What is

the proper dress for the young lady's chaperon? Is
it permissible to wear black to a wedding, even if

one is in mourning?

The world is a harsh judge. It judges you by
what you wear even more severely than by what
you do and say. If you would be respected, if you
would be conceded a success, you must dress
correctly and in full accordance with etiquette's
laws.

Book of Etiquette

In Two Comprehensive Volumes

The world demands culture. If you can hold
yourself well in hand, if you have the polish and
poise that come with the knowledge that you are
doing and saying only what is absolutely correct,
you will be admitted to the highest society. If you

are refined, well-bred, you will command respect
wherever you go.

The "Book of Etiquette" makes it possible for
every one to be polished, cultivated. It tells you
just what is right to do and wear and write and say
at all times. It corrects the blunders you have
perhaps unconsciously, been making. It dispels
the doubt that you may have had. It helps you,
with its rich illustrations, to solve the problems
that have been puzzling you. It comes to you, in

fact, as a revelation toward perfect etiquette.

With the "Book of Etiquette" to refer to, you
will be without question cultured in your dinner
etiquette. You will know what to do and say,
without embarrassment, when you overturn a cup
of coffee on your hostess's tablecover. You wil

know how to eat lettuce leaves, and how to use you
knife correctly. You will know how to dispose o
cherry and grape stones. You will know how to us
the finger-bowl, and the napkin with the ease am
grace that bespeaks culture of the highest degree

The splendid two-volume set reveals to you th
definite conventions that the world demands at th
wedding and the funeral. It reveals the secret o
correct introductions and acknowledgments. 11

tells you how to word your calling cards, yov
wedding invitations, your cards of thanks. It hcl.

you to be cultivated and refined at all times.

Send No Money!
A complete and enlarged two-volume set of the "Book

of Etiquette" is being offered to meet the increased de-
mands. This new edition will go quickly. Each vol-

ume is attractive and well bound. And the two volumes
will be sent you absolutely free for five days.

Are YOU sure that you know how to introduce two
people correctly? Do YOU know your dinner etiquette
so well that you can dine with the most cultured people ol

your acquaintance, and be thoroughly at case? Do
YOU know just what is right to do and say and wear ani

write on every occasion?

You will find invaluable aid in this splendid two-
volume Book of Etiquette. You will want to keep it

handy where you can refer to it again and again. Send
for your set now—just the coupon will do—and discovei
for yourself how much there really is to know in the world
of good society.

Don't delay. Send, the free examination coupon for

your set today. Examine it. Read a chapter here and
there. Keep the books and read them for five diiys.

Then, when you find that they are the two most interest-

ing and instructive books you ever read, send us only
?3oO in complete payment and the set is yours. Or, if

you are for any reason not srtisfied, return them and you
won't owe us a cent. Mail the coupon now! It costs

you nothing to discover for yourself how deliyhttul am
how valuable the "Book of Etiquette" is! Nelsoi.
Doubleday, Inc., Dept. 362, Oyster Bay, New York.

NELSON DOUBLEDAY, Inc.

Dept. 362, Oyster Bay, New York

Without money in advance, or obligation on my part,
send me the Two Volume set of the Book of Etiquette.
W ithin 5 days I will either return the books or ^end you
$3-50 in full payment. It is understood that -I am not
obliged to keep the books if I am not delighted with them.

(Please write plainly)

Check this square if you want these books with the
beautiful full leather binding at .",">. with 5

days" examination privileges.


